

















SUBURBAN COMMUNITY HOSPITAL WILLIAM TAYLOR SON & COMPANY 


Arch. & Engr.—Dalton - Dalton Assocs.; G.C.— MODERN PARKING GARAGE 

H.L. Vokes Co.; POZZOLITH Ready-Mixed Arch.—Horn & Rhinehart; Contr. — Albert 

Concrete—Goff Kirby Co., Cleveland. M. Higley Co.; POZZOLITH Ready-Mixed 
Concrete—Cleveland Builders Supply Co.; 
All of Cleveland. 








THE ILLUMINATING BUILDING 


Arch. — Carson & Lundin, N. Y. C.; Engr. — McGeorge-Hargett 
& Assocs., Cleveland; Contr. — George A. Fuller Co., N. Y. C.; 
POZZOLITH Lightweight Concrete — Cleveland Builders 
Supply Co 


THE EAST OHIO BUILDING 


Arch.—Emery Roth & Sons, N. Y. C.; Struc. Engr.— Victor Mayper, 
N.Y. C.; Contr. Tishman Realty & Construction Co.,N. Y. C.; 
POZZOUTH Lightweight Concrete — Goff-Kirby Co., Cleveland. 


“MAY'S-ON-THE-HEIGHTS” — SUBURBAN DEPARTMENT STORE 
Arch.— Victor Gruen Assocs., Detroit; Assoc. Arch. — Jack Alan Bialosky, Cleveland; G. C. — 
Som W. Emerson Co., Cleveland; POZZOLITH Concrete batched at job-site by the contractor, 


Where there’s progress 
there’s POZZOLITH Concrete 


The designers and builders of these fine structures 
employed Pozzo.iTH* to obtain concrete of superior 
quality most economically. 

For many years in Cleveland and throughout the 
country, where careful attention is given to concrete 
performance and costs, the use of PozzoLiITH has 
been steadily increasing. 

You will also benefit by using PozzoLiTH, because 
on your job, with your materials, neither plain concrete 
nor concrete with any other admixture can match the 
results obtained with PozzoLitu. 


PozzoLitH—registered trademark of The Master 
Builders Company for its concrete admixture that 
reduces water, controls air entrainment and controls 
the rate of hardening. 


THE MASTER BUILDERS co. 


DIVISION OF AMERICAN-MARIETTA CO 
General Offices: Cleveland 3, Ohio © Toronto 9, Ontario ¢ Export: New York 17, N. 
Branch Offices In All Principal Cities © Cable: Mastmethod, N. Y. 





ty White ... the whitest white... 


it is a true portland cement 


94 LBS. NET 





TRIRITY 


WHITE | 


iat iE PORTLAND CEMENT 7: 
NON- STAINING 


U S E i U l in almost every type of building, both inside and outside. 


As architectural concrete units or as stucco or cement paint, it emphasizes architectural perspective 
and detail. It has a high light-reflection which gives beauty and special utility to many interiors. 
q Trinity White's extra whiteness gives truer colors where pigments are added. 

Widely used in terrazzo for its contrast-y white and better color effects in either simple 


or ornate designs. Meets all Federal and ASTM specifications. Ask for TRINITY White. 


as white )<- ~~. as snow 
) 


A Product of GENERAL PORTLAND CEMENT CO. . Chicago + Dallas » Chattanooga + Tompa + Los Angeles 


MARCH, 1959 For more information use postcard facing page 48. 





Here’s the way they 


PRESTRESS BRIDGE BEAMS 
AT ELK RIVER* 
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0 bes Hydraulic 


PRESTRESS UNITS 


help them get their best results! 





¥%& Elk River Concrete Products Company’s plant at 
Elk River, Minnesota operates two prestressing beds < . 

300 and 330 feet long. They use two Rodgers 150 ton Above is one of the beds that has just been tensioned 
jacks with 30 inches of travel to simultaneously tension —note that the auxiliary screw type jacks (one screw 
the straight strands, and a 36” ram travel jack of 15 eee Ton toe alone og “the fed In 
tons to tension singly the draped strands. The Rodgers tension so hydraulic jacks may be moved over to 
hydraulic pump, driven by an air cooled gas engine, the other bed. 

is situated between the bed abutments so that the jacks 
are easily moved from one bed to the other without 
moving the pump—saving operational time and expense. 
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They have also installed similar Rodgers prestressing 
equipment at their new Bismarck, North Dakota plant. 
Engineers at Elk River have specified and used Rodgers 
jacking equipment since 1942, when they began leasing 
equipment for jacking reinforced concrete pipe. Rodgers Prestress Unit Model 57PC7 above 

can be supplied with two jacks, in capacities 
from 50 to 600 tons, with ram travels of 30 
or 48 inches. For single strand tensioning 
Rodgers offers a 15 ton jack with 36 or 48 
inches of ram travel. The hydraulic pump 
may be powered with electric motor or air 
cooled gas engine. Gauge and operating con- 
trols for jacks are located at pump for one 
man operation. 


RODGERS HYDRAULIC, Inc. 
Pioneers in High Pressure Hydraulics Since 1932 


7401 WALKER STREET + MINNEAPOLIS 26, MINNESOTA 


Why don’t you write Rodgers for complete informa- 
tion on the type of hydraulic equipment that will help 
make your operation efficient and profitable? 
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CONCRETE 


For producers of concrete block, precast and prestressed concrete products and ready mixed concrete 


* PUBLISHED MONTHLY BY CONCRETE PUBLISHING CORP. * 400 W. MADISON ST., CHICAGO 6, ILL. ©* CENTRAL 6-8822 


FEATURES FOR THIS MONTH 


How to Prepare Your Own Publicity ...........6++2+ee+e000--+.20 


In an easy-to-read, concise style, Jack Bedford has set down and explained 
21 essential points to a do-it-yourself publicity kit. With these points in hand 
it should be fairly easy for the producer to write, produce and assemble his 
own publicity releases. 


Consider the SBA as a Loan Source ..... 2... ee ee ee ee eee 


By asking 15 questions of Small Business Administration officials in Washing- 
ton, Larston D. Farrar details through the answers given what a small busi- 
nessman must do to get a loan from the SBA. 


Cameras Wor Wee Varco is.n 0 6 ERK 0 0 8 CREED ER ORD Or 
Here's the story of how a machine in England extrudes concrete for prestressed 
floor and roof sections. By F. C. Livingstone 

Co-Channei Chatter No Longer Bothers Us ............-.-. 

By incorporating tone coded squelch into their two-way radio units, Modah! 


and Scott, Bloomington, Ill., cut out all unwanted interference in their receiv- 
ing sets. By Adolph Modahi and Ed Scott 


Building and Keeping Competent Foremen ...........-.- 


This quite-comprehensive article details some of the best methods of select- 
ing and training foremen, and keeping them happy on the job. By Edward 
L. Anthony 


Children Romp at a Concrete Playground ........... 
Swope Park, Kansas City, has a ber of 1 playground attractions 


to keep the kids from 2 to 80 happy. And the displays are made with gun- 
ite and concrete block. By Grier Lowry 





Tell People about it — Editorial ............. 


Just think how effective the promotion job for concrete would be if every 
producer publicized one outstanding job a year. 


Advertising Representatives: Porter Wylie & Co., 114 East 13th St., New York 3, N. Y., Phone: Gramercy 5- 
3581; Crawford L. Elder, 2500 El Venado Drive, La Puente, Calif., Phone: Oxford 4-4116; Clarence L. Morton, 
294 Washington St., Boston 8, Mass., Phone: Liberty 2-8538. Subscription Price: $6.00 for one year, $11.00 for 
two years, postpaid. No subscriptions accepted for longer than two years. Single copies, 50 cents each. Copy- 
right 1959 by Concrete Publishing Corp. Accepted as controlled circulation publication at Mendota, Ill. 
















TAKES 
ANOTHER me 
STEP 
TOWARDS 
COMPLETE 
BLOCK 
PLANT 
AUTOMATION 


... with a NEW RACK STRIPPER 


Now you can take another step towards greater profits! Columbia's 
automatic rack stripper speeds block handling, cuts man-hours dras- 
tically and reduces waste from breakage. It’s designed for block 
plants where limited space prevents the installation of an automatic 
Columbia loader and unloader. It fits all Columbia block machines 
and is easily adaptable to other makes. 


Install a Columbia automatic rack stripper in your plant. Then 
pr the button and watch profits build. 


Cured block is placed in receiving end of rack stripper, and (1) lift- 
truck operator presses button that sets stripper in motion. (2) Auto- 
matically operated elevator unloads rack tier by tier, sending pallets 
of cured blocks along conveyor where hydraulic piston pushes blocks 
off pallets (3) onto a revolving drum that turns them over into posi- 
tion for cubing. Empty pallets are continued along conveyor through 
cleaner and oiler to pallet magazine, while cured blocks are conveyed 
to the cubing offbearer (4) where they are loaded onto turntable 
cubing platform. Push button control enables the offbearer to rotate 
turntable platform 180 degrees to facilitate cubing. When cube is 
completed, turntable is revolved a half turn, bringing second, empty 
platform into position for cubing. Stacked cube is in proper position 
for the lift-truck operator. 


Ask your Columbia representative for additional informa- 
tion or write us today. 


MACHINE 





Home Orrice: 107 S. GRAND. VANCOUVER. WASHINGTON 
FACTORY BRANCH AND WAREHOUSE: MATTOON, ILLINOIS 
PartTs Deror ano Orrice: BURBANK, CALIFORNIA 


MANUFACTURERS AND WORLD WIDE DOISTRIBUTORS OF A COMPLETE LINE 
OF PLANT EQUIPMENT FOR PRODUCTION OF CONCRETE PRODUCTS 
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Lift-truck operator presses button, sets 
stripper in motion. 


' | 


~ 


e2e@ 
eee, 
"See i 


on 
2 



























| 
| 
| 












% 






Automatic elevator unloads rack tier by tier. 
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Revolving drum turns blocks over into cubing 
position. 


Offbearer cubes blocks on turntable plat- 
forms. 















Truck Drivers Feted For 
3-Year Safety Record 


Six truck drivers. each with three 
consecutive years of driving without 
accidents, were honored at an ap- 
preciation dinner given by their em- 
ployer. Fort Worth Sand & Gravel 
Co.. Fort Worth. Texas, on February 
11. 


998 ry’ 


“\ ae Quaid 


Presentation certificates for new 
hats were made by R. P. McDaniel. 
fleet supervisor. Wendell Logan, per- 
sonnel director, presided at the din- 
ner. Guest speakers were Charles E. 
Marshall. exec utive vice president of 
the concrete division, Texas Indus- 
tries. Inc.. and George Meihaus. vice 
president in charge of sales. Fort 
Worth Sand & Gravel Co. is an af- 
filiate of the concrete division of 
Texas Industries. 

Left to right in the accompanying 
picture are the drivers, Edgar L. 
Jenkins. Gene D. Toney. Joseph F. 
Lloyd, fleet supervisor R. P. Me- 
Daniel. and drivers. George G. Wil- 
liams. Flynt Massengale, and Ted 


Vestal. 


Nebraska CMA Names 
New Officers For 1959 


Arnold C. Hilpert, Cement Prod- 
ucts Co., North Platte. Nebraska, is 
the new president of the Nebraska 
Concrete Masonry Association. 

Mr. Hilpert succeeds Bill Gerhold, 
Jr., Gerhold Concrete Products Co.. 
Columbus. Mr. Gerhold was named 
first vice president and Carl Eng- 


strom. Reimers-Kaufman Concrete 
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FROM THE NEWS DESK 


Products Co., Lincoln, was named 
second vice president. Ralph D. 
Witchell of Omaha will continue as 
executive secretary, which position 
he has held the past five months. Ted 
Ziemba, Hastings Concrete Products 
Co.. Hastings. was elected treasurer. 


Dallas L. W. Aggregate Co. 
Sold To Texas Industries 


Directors of Dallas Lightweight 
A coregate Co. have voted to sell all 
assets of the company to Texas In- 
dustries. Inc.. through an exchange 
of stock. Holders of Dallas Light- 
weight stock will receive three shares 
of Texas Industries common stock for 
each four of Dallas Lightweight 
shares. The plan of reorganization 
is subject to approval by Dallas 
Lightweight stockholders. Texas In- 
dustries owns 51 per cent of Dallas 
Lightweight stock. 

Texas Industries will transfer 
86.250 common shares in exchange 
for 115.000 outstanding shares of 
Dallas Lightweight. Texas Industries 
said 66.666 shares would be taken 
from treasury stock and the company 
would issue 19.584 shares of pre- 
viously authorized common stock. 

Dallas Lightweight Aggregate Co.. 
established in 1952 on Chalk Hill 
Road, Dallas, is the largest producer 
of lightweight aggregate in the north 
central Texas area. The company had 
sales of $347,835 for the six months 
ended November 30, 1958. Dallas 
Lightweight will continue to do busi- 
ness under the original name and 
with the same management and per- 
sonnel, 

Ralph _ B. 
Texas Industries, Inc.. said the trans- 
action represents another step in the 


Rogers, president of 


company's policy of integrating ver- 
tically for better control of all ma- 
terials from mining to manufactur- 
ing. Texas Industries, Inc.. is the 
world’s largest producer of light- 
weight aggregate, with plants in 
Oklahoma and 


Texas, Louisiana, 


Kansas. 


Construction Costs Hit 
New High In February 


Construction costs crept up again 
in February to a new high. They are 
now up more than 4 per cent over a 
year ago, Engineering News-Record 
has reported. But for the month the 
rise is only a fraction of a per cent 
due to lumber and cement price in- 
creases, plus scattered wage raises for 
some skilled trades, 

For February the Engineering 
News-Record Cost Indexes for 20 
cities stand at 778.75 for the Con- 
struction Cost Index and 537.25 for 
the Building Cost Index, both based 
on 1913 100. The former is 0.1 
per cent above its January, 1959 
value and 4.7 per cent above its 
February 1958 reading. The Build- 
ing Cost Index is 0.2 per cent above 
its January value and 4.2 per cent 
higher for the year. 

Cement prices are up 23 cents per 
bbl. for bulk cement in Baltimore. 
However. reductions of 11 cents and 
3 cents per bbl., respectively, are re- 
ported in Boston and St. Louis. 
Freight rate reductions account for 
the drop in these two cities. 

More freight rate slashes on ce- 
ment are scheduled by eastern rail- 
roads April 1. This will drop f.o.b. 
prices in eastern cities. In Baltimore, 
for example, the price of bulk cement 
will drop back by 12 cents per bbl.; 
cement prices in bags by 11 cents 
and mortar cement by 8 cents. The 
reason for the cuts is that railroads 
are fighting to regain volume lost to 
truckers. 


Glacier Sand & Gravel 
Buys Two Portland Firms 


The purchase of Pacific Building 
Materials Company and Readymix 
Concrete Company of Portland, Ore- 
gon, has been announced by Glacier 
Sand and Gravel Company of Seattle. 

The purchase involves substantial- 
ly all assets of the two Portland firms, 











APRIL 
2-3, 
1959 


NOVEMBER 
2-6, 
1959 


Region V, National Con- 
crete Masonry Associa- 
tion — Annue!l Meeting 
— Leamington Hotel, 
Minneapolis, Minnesota. 


Mid-West Ready Mixed 
Concrete Association — 
17th Annual Convention 
— Edgewater Beach Ho- 
tel, Chicago, Ill. 


Texas Concrete Masonry 
Association — Semi-An- 
nual Meeting — Driskill 
Hotel, Austin, Texas. 


Texas Aggregates Associ- 
ation and Texas Ready 
Mixed Concrete Associa- 
tion — 5th Annual Joint 
Convention — Shamrock 
Hilton Hotel, Houston, 
Texas. 


Empire State Sand, Grav- 
el and Ready Mix Asso- 
ciation — 8th Annual 
Convention — Sheraton- 
Brock Hotel, Niagara 
Falls, Ont., Canada. 


Wire Reinforcement In- 
stitute — Annual Spring 
Meeting — The Green- 
brier, White Sulphur 
Springs, W. Va. 


Concrete Reinforcing 
Steel Institute — Annual 
Meeting — The Green- 
brier, White Sulphur 
Springs, W. Va. 


Florida Concrete & Prod- 
ucts Association — 5th 
Annual Convention — 
Key Biscayne Hotel, Mi- 
ami, Florida. 


Expanded Clay & Shale 
Association — Annual 
Mid-Year Meeting — 
Hotel Commodore, New 
York, N. Y. 


New York State Concrete 
Masonry Association — 
Mid-Year Meeting — 
Rocky Point Inn, Inlet, 
New York. 


National Cinder Con- 
crete Products Associa- 
tion — Conference of 
Lightweight Concrete 
Block Manufacturers — 
Chalfonte-Haddon Hall 
Hotel, Atlantic City, 
New Jersey. 


Prestressed Concrete In- 
stitute — 5th Annual 
Convention — Deauville 
Hotel, Miami Beach, Fla. 








including two Portland-located sand 
and gravel plants, and three ready 
mixed concrete plants, two in Port- 
land and one in Vancouver, Wash- 
ington. The purchase price was in 
excess of $1,500,000. 

The businesses formerly conducted 
by Pacific Building Materials Com- 


pany and Readymix Concrete Co. 


will be continued under the name 


Pacific Building Materials Division 
and Readymix Division, 
respectively, of Glacier, according to 
William P. Jackson, Glacier’s vice 
president and general manager. 


Concrete 


Melvin Erland, former president 
and general manager of Pacific 
Building Materials Company, will re- 
main in charge of both divisions. 

Glacier Sand and 
wholly-owned subsidiary of Perma- 
nente Cement Company. 


Gravel is a 


Other Permanente-operated facil- 
ities in the Portland area include 
Kaiser Gypsum Company’s Fir-Tex 
insulating products plant at St. 
Helens and a cement distribution 
plant in Portland. 


PCA Work Honored 
At NAHB Meeting 


Literature and advertising pro- 
duced by the Portland Cement As- 
sociation on concrete for residential 
construction received high honors 
during the recent annual convention 
of the National Association of Home 


Builders in Chicago. 


Three awards made by a joint 
committee of the NAHB and the Pro- 
ducers’ Council went to PCA booklets 
and to a special 4-page housing ad- 
vertisement. The publication “What 
Builders Say About Concrete Mason- 
ry Homes” was given an exceptional 
while “Concrete for 
l-page ad- 


merit award, 
Outdoor Living” and a 
vertisement in color featuring “new 
type living concrete” received certif- 


icates of merit for excellence in prod- 
uct literature directed to the home 
builder. 

Presentation of these awards was 
a feature of the marketing research 
meeting held during the three-day 
convention. 

S. H. Westby. 
Housing and Cement Products. Bu- 
reau of the Portland Cement Asso- 
ciation, right in the accompanying 
picture, was on hand to accept the 
awards from co-chairmen Larry 
Winn, Jr.. of the NAHB and Mr. A. 
M. Young of the Producers’ Council. 


manager of the 


Meekins And Bamman 
Merge In Florida 


Meekins. Inc.. Hollywood, Fla.. 
and F. C. Bamman Pre-Cast Concrete 
Corp., Hallandale, Fla.. have com- 
bined their resources and many years 
of experience with the intention of 


providing customers of both firms 
improved service on a much wider 
scope, according to a _ recent an- 
nouncement by C. Meekins, president 
of Meekins. Inc. 

In the several years that the Bam- 
man firm has been in operation. it 
has furnished precast and prestressed 
structural concrete for many of the 
important construction jobs in an 
area extending from Dade county to 
the south through Palm Beach county 
to the north. 

Present plans are that F. C. Bam- 
man will remain as president and 
F. C. Bamman, Jr. will continue as 
vice president of the new reorgan- 
ized corporation. Other officers are 
Thomas N. Kearns, treasurer; Ed- 
ward T. Foster, secretary; and C. 
Meekins. chairman of the board. In 
the accompanying picture, Mr. C. 
Meekins is signing the papers mak- 
ing the merger official. Others are, 
left to right, Edward T. Foster, F. 
C. Bamman, Thomas N. Kearns and 
F. C. Bamman, Jr. 
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Dun: D-wals sarccuaros 


@ Butt weld Dur-O-wal lies flat in the mortar 
bed .... handles fast... . provides 
crack control for every type of masonry wall. 


Throughout the nation Dur-O-waL is providing a backbone of steel for masonry walls. 
Economical Dur-O-waL handles fast, putting steel to work protecting the flawless beauty 
of masonry. Versatile Dur-O-waL is time-tested and quality-fabricated to do every masonry 


reinforcing job better ... and it is available everywhere. Insist on genuine Dur-O-waL. 


Specifications and Research data available on request. 


Dur-O-wal Div., Cedar Rapids Block Co., CEDAR RAPIDS, 1A. Dur-O-wal Prod., 
Inc., Box 628, SYRACUSE, N.Y. Dur-O-wal Div., Frontier Mfg. Co., Box 49, 
, PHOENIX, ARIZ. Dur-O-wol Prod., Inc., 4500 E. Lombord St., BALTIMORE, MD. 
Dur-O-wal of III., 119 N. River St., AURORA, ILL. Dur-O-wal Prod. of Ala., Inc., 
Box 5446, BIRMINGHAM, ALA. Dur-O-wol of Colorado, 29th and Court St., 
PUEBLO, COLORADO Dur-O-wol Inc., 165 Utoh Street, TOLEDO, OHIO 


MARCH, 1959 For more information use postcard facing page 48. 7 





Spickelmier Industries 
Names Carper New Veep 


Harold R. Carper has been ap- 
pointed vice president, research and 
Spickelmier Indus- 

tries, Ine... Indi- 

anapolis, Indi- 
ana. Prior to his 


engineering, of 


promotion to the 
position of vice 
president Mr. 
h ad 


served as divi- 


( arper 


sion manager, re- 
search and engi- 
neering, of this 

H. R. CARPER large Indianapo- 
lis construction material company. 

Son of a prominent commercial 
luilder in the Hoosier capitol, Mr. 
Carper is a graduate of Purdue Uni- 
versity. After serving as an officer 
in the Navy Seabees during the sec- 
ond world war, he was employed as 
an engineer with the Portland Ce- 
ment Association. Joining Spickel- 
mier in 1948, Mr. Carper served suc- 
cessively as sales representative, man- 
ager dealer sales, engineer, and 
chief engineer before promotion to 
division manager. 

While serving Spickelmier as an 
engineer, Mr, Carper was instrumen- 
tal in the development of Rapidex. 
the corporation's patented floor and 
rool system. 

\ member of Meridian Hills Coun- 
try Club in Indianapolis, Mr. Carper 
is married and has a daughter who 
is a student at DePauw University. 


New Book Tells How Long 
Uncle Wants Records Kept 


The varying lengths of time that 
company records must be kept in re- 
rard to income and excise taxes. 
social security, payrolls, ete., have 
been tabulated in a new report by 
Controllership Foundation. Inc -_ New 
York, research arm of the Controllers 
Institute of America. 

The 242-page study comprises Vol 
ume | of a series entitled “Corporate 
Records Retention,” and is subtitled 
“A Guide to U. S. Federal Require- 
ments.” Prepared by Robert B. 
Wheelan, research associate on the 
Foundation’s staff, it lists the general 
requirements of the Internal Revenue 
Service, the Labo 
the Securities and 
mission, plus those of other agencies 


Department and 
Exchange Com 


and departments concerned with gov- 


ernment contracts, defense material 
transactions and export and _ inter- 
state shippers. Among others, these 
include the Department of Defense. 
Energy Commission. Re- 


Board and Interstate 


Atomic 
negotiation 
Commerce Commission. 

The book will be followed shortly 
by Volume II of the series. Now in 
completed manuscript form, it covers 


Canadian federal and provincial ree- 


ords retention requirements. The 
third velume will tabulate those ol 
state governments in the’ Lnited 
States. 

Copies of Volume I are obtainable 
from the Foundation. whose offices 
are at 2 Park Avenue. New York 16. 


\. Y. They are priced at $10. 


Part Of Wailes Precast 
Sold To Texas Industries 


Texas Industries. Inc., Dallas. has 
announced its entry into the field 
of decorative architectural panels 
through purchase of a pioneer pro- 
ducer of precast concrete, Acquisition 
of the Texas-Louisiana division of 
Wailes Precast Concrete Corp. has 
been announced jointly by Ralph B. 
Rogers. president of Texas Industries, 
and C. D. Wailes, Jr.. president oi ihe 
Wailes company. The consideration 


was not disclosed. 


In the accompanying photograph, 
C. D. Wailes. Jr.. left, looks on as 
Ralph Bb. Rogers signs the papers 
finalizing the purchase, 

In the deal Texas Industries ac- 
quired Wailes’ Texas plant on West 
Illinois St.. Dallas, and the right to 
manufacture and sell Mo-Sai decora- 
tive architectural products in Texas 
and Louisiana. Not involved in the 
transaction is Wailes’ precast plant 


at Los A noe les, 


Mr. Rogers said the purchase will 
enable Texas Industries to offer a 
more diversified line of concrete 
building products and structural ele- 
ments to the construction industry. 
Wailes will be operated as a division 
of Texcrete Structural Products Com- 
pany, another Texas Industries sub- 
sidiary, Present Wailes’ personnel 
will be retained. Plant 
eventually will be consolidated with 
those of Texecrete Structural in the 
interest of purchasing, better utiliza- 
tion of equipment and savings in 
overhead. 


operations 


Dickinson New Veep Of 
Cal-Chloride Institute 


George H. Kimber. president. has 
announced the election of William F. 
Dickinson to the office of vice presi- 
dent of the Cal- 
cium Chloride 
Institute. 

Mr. Dickinson 
has been chief 
engineer of the 
Institute since 
July, 1955, and 
will continue 
his responsibili- 
ties in that post. 
In his new posi- 
tion, he will assume further responsi- 
bilities in connection with develop- 


W. E. DICKINSON 


ment and completion of annual pro- 
grams of activities of the Institute. 

As chief engineer he is directly 
responsible for engineering, research. 
and technical activities. and directs 
the activities of all Institute field 
engineers. 

During his 13 years with the In- 
stitute. Dickinson has gained nation- 
al recognition as an authority on 
proper use of calcium chloride in 
numerous industries. He has pre- 
sented technical papers at state and 
national engineering meetings includ- 
ing Highway Research Board of the 
National Academy of 
American Road Builders’ 
tion. American Concrete Pipe Asso- 
ciation. National Tire Dealers and 
Retreaders Association, and has a 
broad working knowledge of engi- 
neering needs and accomplishments 
expanded 


Sciences. the 


A ssocia- 


in connection with the 
highway program. 

He attended Ohio State | niversity 
where he received his bachelor of 
civil engineering degree in 1941 and 
professional 


has been a _ registered 


civil engineer since 1946. 
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of outstanding homes built with 
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appears April and May in top “home” magazines! 
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PORTLAND CEMENT ASSOCIATION 


A national organization to improve and extend the uses of concrete 


Newest advertisement by PCA — 
3 pages in full color—featuring beau- 
tiful homes of today’s newest forms 
of concrete masonry! 


Again, important promotion effort is being 
put behind the newer forms of concrete 
masonry. Another impressive advertise- 
ment in this continuing campaign drama- 
tizes the story for millions of Americans. . . 
creates still greater acceptance for this 
building material so suited to modern 
moods and needs. 

Spring breaks out in April and May, 
and so does this colorful 3-page folio—in 
Better Homes & Gardens, House Beauti- 
ful, House & Garden, and in Living for 
Young Homemakers. 


Beautiful homes built with one of the 
countless new forms of concrete masonry 
are depicted. Each home dramatically 
illustrates how new sizes, textures and 
colors combine to create charm, charac- 
ter and livability. Here’s striking evidence 
of how today’s concrete masonry suits any 
style home, any locale. 


All this is keyed to a descriptive and 
promotable idea . . . new-type Living Con- 
crete! Architects, builders, financial people, 
as well as home buyers, are giving modern 
concrete masonry a fast-growing role in 
today’s construction market. 
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World’s 10 biggest high discharge truck mixers, 
Jaeger-built, pour 800 yds. a day on 8 mile haul 


By applying same formula as this big New York operator, you can reduce your cost per yd. 


Hickey Company is an efficiently oper- 
ated ready-mixed concrete business, in 
the most densely populated market. 

When purchasing new truck mixers 
for their Flushing, Long Island Plant, 
they wanted two things: 


1. Mixer capacity to deliver the largest 
possible payload per truck. 


2. Mixer speed and efficiency to achieve 
the maximum number of trips per day. 


They got both by buying Model “F” 
Jaeger 10 yd. mixers — the biggest 
capacity high discharge truck mixers 
ever built, with by far the fastest rate 
of charging, mixing and discharging to 
speed payload trips. 


10 For more information use postcard facing page 48. 


Using only 10 trucks and drivers, 
Hickey was equipped to deliver 65,000 
cubic yards of concrete to the new 
Eastern Airlines terminal, at New York 
International Airport, Idlewild, an 8 
mile haul (16 mi. roundtrip), in daily 
pours of 600 to 800 cubic yards. Their 
plant has a 6-yd. batcher; the truck 
mixers hauled 12 yd. batches and dis- 
charged in 5 minutes, at rate of 25 
seconds per yd. of low slump concrete. 


SAME PROFIT FORMULA 
FITS SMALLER PLANTS 


Under present conditions and load lim- 
itations, few localities can use truck 
mixers as large as 10 cu. yd. But the 
same basic formula applies to all: Pay- 


load X Number of Trips = Daily Pro- 
duction of Truck Mixer. 

Apply this to your own operation. 
We are prepared to show that the 
weight-engineered, faster Jaeger Model 
“F” will not only haul your maximum 
legal payload but also average one more 
trip per truck per day than you are get- 
ting with your present equipment. 
That’s low cost, high profit production. 
Let us send you full information with 
new Catalog TMH8. 


THE JAEGER MACHINE CO. 


522 Dublin Ave., Columbus 16, Ohio 


Jaeger Machine Co. of Canada, Ltd. 
St. Thomas, Ontario 


CONCRETE 








FASTEST TO CHARGE, MIX AND DIS- 
CHARGE: Rubber-neck hopper, and big 
21” deep blades rotating at 16 rpm, 
take a yard of material in 10-15 sec- 
onds. Short, large diameter drum, with 
deep spiral blades and “Throw-Back” 
reversing blades, completes a uniform 
mix on shortest hauls. Multiple-speed 
transmission with single-stick synchro- 
meshed reversing shift, 21” drum dis- 
charge blades, and bigger capacity 
chute head provide fastest discharge of 
any truck mixer today. 

In the time saved by its faster op- 
eration, a Jaeger Model “F” truck 
mixer will make, on the average, one 
additional payload trip per day. 
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How airport slab was poured 


1: TWO MIXERS POUR 24 CUBIC YARDS: 
New Eastern Airlines terminal at New York 
International Airport required 93,000 sq. yds 
of pavement and total of 65,000 cu. yds. of 


2: TWO COURSES POURED SIMULTANE- 
OUSLY: One mixer, operating on the sub- 
grade, discharges material for base while sec- 


3: 12 CU. YDS. IN 5 MINUTES: Moving 
truck mixer, discharging at rate of 25 sec- 
onds per yd., lays neat windrow which is then 


4: JAEGER ALL-HYDRAULIC FINISHER 
COMPLETES JOB: Console of hydraulic 


concrete for pavement and building. Ten 
Jaeger mixers, hauling 12 yd. batches 8 miles, 
helped Gilbane Building Co., Providence, 
R.L, place up to 800 cu. yds. per day. 


ond mixer, on adjacent slab, places material 
for top course on steel mesh already laid. 
Most of slab work was 13’ wide, 13” thickness. 


distributed by spreading screw of Jaeger con- 
crete spreader, Oscillating screed on spreader 
makes precision strike-off of top course. 


levers controls all operations of this finishing 
machine, including 6’ width adjustability. 
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Ben C. Gerwick, Inc. 
Bought By Pomeroy Co. 


J. H. Pomeroy & Co., Inc., and 
Ben C. Gerwick, Inc., has announced 
that the Pomeroy company has pur- 
chased all of the stock of the Gerwick 
company. The two companies are 
among San Francisco’s oldest and 
largest heavy construction and engi- 
neering firms. 

The Ben C. Gerwick organization 
has specialized in marine, waterfront 
and foundations construction and 
pioneered in the prestressed concrete 
industry. It will continue under the 
Gerwick name as a Pomeroy subsid- 
iary. Ben C. Gerwick, founder of 
Ben C. Gerwick, Inc., continues as 
chairman of the board of that com- 
pany, and Ben C. Gerwick, Jr., as its 
president. R. N. Pomeroy and Wil- 
liam A. Pomeroy, president and ex- 
ecutive vice president of the Pomeroy 
company, will be key figures among 
the directorate of the subsidiary. It 
is planned to move the Gerwick of- 
fices from the present location at 417 
Market St. to the Pomeroy head- 
quarters in the Equitable Building. 

The acquisition by Pomeroy of 
this waterfront construction company 
which has taken such a large part in 
San Francisco Bay development and 
has pioneered in the prestressed con- 
crete industry with its prestressing 
yards at Petaluma, Richmond and 
Long Beach, is a natural outgrowth 
of the many years of friendship be- 
tween the principals of the two com- 
panies and the numerous monumental 
constructions they have completed in 
joint venture. 

J. H. Pomeroy & Co., Inc. are 
world constructors with crews cur- 
rently operating in the Western Pa- 
cific, Philippine Islands, the Mid- 
East, and South America. They have, 


through another subsidiary, recently 
constructed and are now operating 
the world’s largest prestressed con- 
crete beds in connection with their 
operations in the Arabian Gulf. 

The acquisition of Ben C. Gerwick, 
Inc., adds to the parent Pomeroy 
organization the Gerwick company’s 
years of experience in marine, water- 
front and foundations constructions 
and rounds out the Pomeroy organ- 
ization and plant in the manufacture 
and installation of prestressed con- 
crete. 


Florida Association 
To Meet In June 


The Florida Concrete and Products 
Association will hold its fifth annual 
convention at the Key Biscayne 
Hotel, Key Biscayne, Miami, on June 
14, 15, 16, 1959. The program will 
deal with technical and engineering 
developments in the block, ready mix, 
precast and pprestress industries. 
Automation developments, research 
projects, importance of scales, new 
trends in the industries, are some of 
the topics which will be covered by 
prominent speakers and panels of 
producers. On Tuesday morning, 
June 16, the entire program will deal 
with the management topic of 
“Communications —- How To Get 
Things Done Through Other People”. 
Several of America’s top authorities 
on this subject will be brought to the 
Key Biscayne to conduct a workshop 
session. 

Also on the program is a luncheon 
speaker of international repute who 
will discuss the role of the business 
man in politics. 











IT HAPPENS EVERY DAY 








ASTM Organizing New 
Materials Sciences Div. 


A new division on materials sci- 
ences will be organized by the Ameri- 
can Society for Testing Materials to 
coordinate and intensify the develop- 
ment of knowledge of the fundamen- 
tals of materials. The new division, 
the first to be established by ASTM, 
will augment in depth and scope the 
Society's long-time objectives of pro- 
moting knowledge of engineering 
materials and tapping new sources 
of knowledge for the Society’s exten- 
sive standardization activities. The 
division will concern itself with the 
collection, establishment, and publica- 
tion of basic information essential in 
creating a better understanding of 
materials and their properties, and 
especially will help to answer “why” 
materials are what they are. 

The ASTM national directors com- 
ing from many materials fields and 
industries, recognize the importance 
of placing more emphasis on funda- 
mentals in view of the rapid growth 
of technology. Since its inception in 
1898, the Society has published hun- 
dreds of technical papers and out- 
standing symposiums dealing with 
problems which are fundamental to 
our knowledge of why materials act 
the way they do. For example, a 
publication just being issued, “The 
Mechanism of Fatigue,” deals almost 
entirely with the fundamentals of this 
phenomenon. The extensive nation- 
wide studies of corrosion-resisting 
properties of materials, on effect of 
temperature on metals, and many 
activities carried on in technical com- 
mittees concerned with petroleum 
products, cement, electrical 
contacts, and a host of other materi- 
als, contribute to fundamental knowl- 


edge. 
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LATEST RULINGS IN LABOR RELATIONS 


CAN YOU DISCIPLINE AN EMPLOYEE WHO WONT WEAR SAFETY EQUIPMENT ? 





YOU CAN TAKE 
THOSE GOGGLES 


AND ®#@C* 








OK JOE, TAKE TWO 
WEEKS WITHOUT PAY 


WHAT FOR? 


WE HATE 
LAWSUITS 














| HATE GOGGLES 


DECISION 


YES, IF EMPLOYEES 
ACTION IS CONTRARY 
TO POSTED NOTICE 
AND VIOLATES STATE 
SAFETY REGULATIONS 


ARBITRATORS 3 
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PRODUCE AS MUCH 
CONCRETE AS THIS 


This BUTLER Central Mixing Plant is 
simply the extremely portable HP-85 
Ready Mixed unit with an additional 
section to accommodate two turbine-type, 
high speed concrete mixers. 
Production? In excess of 200 yards an hour! 
The batching cycles are completely 
automatic; only one man operates batchers 
and mixers. 
Where such capacities are not required, 
the BUTLER HP-85 can readily be built 
for a single turbine mixer. 
The HP-85 is ideal for fast, efficient, 
low-cost batching in commercial ready mixed 
operations as a permanent plant — or as a 
unit that can be moved quickly and economically ee vem 
from job site to job site. The cost of erecting is complete with lugs 
only about a thousand dollars. Sr ee 
And of course, the HP-85 brings all its benefits 
to pre-cast and pre-stressed concrete operations. 
Due to the BUTLER HP-85’s remarkable 
portability, a growing number of ready mixed operators 
are using it to enter the Highway Program — using 
either agitating or non-agitating trucks. 
What are your plans? In any case, plan for the 
profit-making BUTLER HP-85. 





















































® Mixer section is also 
Here’s the reason the HP-85 is erected at 
lowest cost .. . in hours instead of days 





You'll want to know more about the BUTLER HP-85. 

Send for this illustrated Bulletin. Just write “HP-85" platform 
with your name and address on a postcard. and swing into place 
We'll do the rest — promptly! os the mixer section 


is raised. 
BUTLER BIN COMPANY 


991 BLACKSTONE AVE. ® WAUKESHA, WIS. 
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News Announcements from Companies 


Servicing the Concrete Industries e 


NOTES om 


MANUFACTURER’S 


Stearns Manufacturing Co., Adri- 
an, Mich., has announced the recent 
appointment of Walter C. Renfro 
to its sales staff. He will represent 
the Stearns line of automatic con- 
crete block producing machinery 
and allied equipment in southern 
California and will maintain head- 
quarters at 1281 Wilcox Ave., Mon- 
terey Park, Calif 


Symons Clamp & Mfg. Co., Chi- 
cago, Ill., has promoted Kenneth J. 
Boelter to the position of assistant 
to the general sales manager. He 
has been in sales work for more 
than twenty years and for the past 
three years has been attached to 
Symons city sales staff. In his new 
job he will be responsible for se- 
lection and training of new sales- 
men and dealers 


Southern Lightweight Corp., 
Richmond, Va. has _ appointed 
George Wesley Jones, Jr. as sales 
representative for the company’s 
new _ subsidiary, Florida Solite 
Corp. Before joining the Solite 
staff in 1956, he served as adminis- 
trative assistant to the director of 
tuberculosis control in the Virginia 
State Health Department, as senior 
auditor in the Virginia department 
of public accountants, as adminis- 
trative executive of the Richmond 
district of price administration, and 
as assistant director of the Medical 
College of Virginia. Prior to his 
appointment to Florida he served 
as Solite representative in western 
areas of Virginia and North Caro- 
lina. 


14 


Tamms Industries Co., Chicago, 
Ill., has combined its raw material 
and foundry and flooring units into 
a single Flooring and Industrial 
Materials Department. The new de- 
partment will be headed by Fred 
W. Knisley, vice president, who 
formerly head the foundry and 
flooring sales. Louis R. Wahl, for- 
merly assistant sales manager of 
the raw material division, will be 
his assistant. The c’jective of the 
move is to further improve Tamm’s 
performance in customer service 
and distribution of those products 
which are principally bulk items 
for industry and which do not 
move through retail channels. 


Lithibar Company, Holland, 
Mich., announces the appointment 
of Concrete Plank Co., Inc., 16 Ex- 
change Place, Jersey City 2, N. J., 
as its exclusive licensee for Lith-I- 
Bar and Joistile in northern New 
Jersey, metropolitan New York, 
Long Island and southwestern Con- 
necticut. 


Concrete Transport Mixer Co. St. 
Louis, Mo., announces that its do- 
mestic sales distribution is being 
broadened to include the far west. 
Fred Rechsteiner, who has been 
manager of distributor sales for the 
entire country will now act in that 
capacity for the eastern division. 
Jack Meister, who has been sales 
manager of CTM’s Material Han- 
dling Division, has been named 
manager of distributor sales for 
the western division. He will con- 
tinue to devote time to Material 





“che eee 


CONCRETE OTRULIURAL MEMBERS 


macuine-maoe sy DUNBEAM 


The three compacting principles of vibration, tamping 
and troweling are used in combination to produce 
units of extreme density and sinewy toughness. Units 
can be made up to 24” in width, with narrower units 
made in multiples of two, three or four. And in prac- 
tically any length because production is continuous. 


Dunbeam Slabs used in construction of roof of 
George Leib Elementary School, Oak Lawn, Ill. 
Manufactured and installed by H. B. Olney, Inc. 

East Chicago, Ind. 


Fifty franchises are available to men of responsibility 


who are alert to the tremendous opportunities presented 
by the machine-manufacturing of joists, beams, slabs, lintels, coping 
and many other kinds of concrete structural members for use in almost every 


type of building construction. 


Franchises are necessarily limited to men having the background, facilities and 
finances to make the most of latent opportunity, and ability to appoint and 
supervise sub-plants where necessary. Dunbeam Machine can be installed on 


attractive lease arrangement. Write for literature and details of franchise. 


7 W. E. DUNN MBG. CO., 502 W. 24TH STREET, HOLLAND, MICHIGAN 
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Handling Division sales. The two 
divisions meet on a line drawn 
north and south through Kansas 
City, Mo. All export sales will con- 
tinue to be handled by Engineer- 
ing Equipment Co., 205 W. Wacker 
Drive, Chicago, III. 


FWD Corporation, Clintonville, 
Wis., has appointed seven new 
dealers who will handle sales of its 
four- and six-wheel-drive trucks 
to ready mixed concrete producers. 
They are Diamond T Motor Trucks, 
St. Louis, covering eastern Mis- 
souri and _ southwestern Illinois; 
Fitzpatrick’s Garage, Inc., Burling- 
ton, covering northern Vermont: 
Hudson Valley Equipment Co., 
Saugerties, covering Sullivan coun- 
ty, New York; Aichele Motors, Inc., 
Fort Wayne, covering northeastern 
Indiana; Leonard Motor Co., Inc., 
Albuquerque, covering southern 
New Mexico; Farmington Truck & 
Equipment Co., Farmington, cov- 
ering northern New Mexico; and 
Leonard Motor El Paso, El Paso, 


covering El] Paso county, Texas. 


Autocar Division, White Motor 
Co., Exton, Pa., has appointed Wal- 
ter S. Mason to succeed Harry L. 
White as sales manager. Mr. White 
retired January 1, after forty years 
with the Autocar company. Mr. 
Mason joined Autocar in 1944 as a 
sales representative. He later be- 
came St. Louis district manager, 
then regional representative and 
then assistant to the general man- 
ager of Autocar and vice president 


of White Motor Co. 


Blaw-Knox Company, Pitts- 
burgh, Pa., has appointed R. E. 
Bensen as construction equipment 
sales engineer. He will headquarter 
in the company’s eastern regional 
office in Haddon Heights, N. J., and 
his territory will include northern 
New Jersey, New York state, the 
New England states and adjacent 
areas of Canada. 


Southwestern Portland Cement 
Co., Los Angeles, Calif., announces 


the election of John B. Alexander 
as vice president and chemical di- 
rector. 


Western Machinery Co., San 
Francisco, Calif., announces the ap- 
pointment of Warren J. Sullivan as 
field sales manager of its Phoenix, 
Arizona, office. Mr. Sullivan has 
had wide experience in the sale of 
heavy construction equipment. Be- 
fore joining Western Machinery he 
was Alaska manager for the Evans 
Engine & Equipment Co., Seattle, 
Wash. R. B. George has been named 
operations manager for Arizona. He 
will be headquartered in Phoenix 
and will also supervise the com- 
pany’s office in Tucson. Before 
joining Western Machinery he was 
equipment manager for Edward R. 
Bacon Co., San Francisco, Calif. 


Chain Belt Co., Milwaukee, Wis., 
recently noted the fiftieth anni- 
versary as one of its distributors by 
presenting an award to A. F. Ser- 
sanous, president of Loggers & 
Contractors Machinery Co., Port- 
land, Oreg. The fifty-year award, 
the first ever presented to a Chain 
Belt distributor, was made at a dis- 
tributor gathering preceding the 
recent 40th annual meeting of the 
Associated Equipment Distributors 
in Chicago. 


Dundee Cement Co., Dundee, 
Mich., has named Roblee B. Mar- 
tin as general manager. He was for- 
merly an executive with the Mis- 
sissippi Lime Co., St. Genevieve, 
Mo., serving as director of research 
and development and as a member 
of the firm’s general management 
committee. Earlier he had been as- 
sociated with Monsanto Chemical 
Co. 


Yale Materials Handling Divi- 
sion, Yale & Towne Mfg. Co., Phil- 
adelphia, Pa., has named Robert B. 
Brown special field sales represent- 
ative in the south for its line of in- 
dustrial lift trucks and _ tractor 
shovels. For the past three years he 
has been materials handling direc- 


tor of the National Retail Lumber 
Dealers Association. 


Leschen Wire Rope Division, H. 
K. Porter Co., Inc., St. Louis, Mo., 
has appointed Howard H. Sanders 
sales representative for southern 
Texas. He was formerly secretary- 
treasurer and general manager of 
E. A. Lange & Co., Inc., Burling- 
ton, Iowa, a Leschen wire rope dis- 
tributor. He will headquarter in 
Houston, Texas. 


The Prescon Corporation, Corpus 
Christi, Texas, has named Crest 
Concrete Systems, Inc., Chicago, 
Ill., as franchise representative in 
that area for its system of post- 
tensioning concrete. The Prescon 


system, developed in 1950, has been 
widely used in the United States in 
all types of buildings and bridges. 


Permanente Cement Company, 
Oakiand, Calif., announces the ap- 
pointment of Robert E. Balster as 
northwest public relations repre- 
sentative for Permanente Cement, 
Glacier Sand & Gravel and Kaiser 
Gypsum companies. He will head- 
quarter at Permanente’s Seattle of- 
fice at 5975 E. Marginal Way, and 
will be responsible for Permanente 
Cement Company and its subsidi- 
aries in Washington, Oregon and 
Alaska. 


Lehigh Portland Cement Co., Al- 
lentown, Pa., has named B. C. Carl- 
ton, formerly assistant vice presi- 
dent, to the position of vice presi- 
dent for marketing. Ralph L. 
Browning, formerly vice president 
for sales, has been named execu- 
tive vice president for marketing. 


Kwik-Mix Company, Port Wash- 
ington, Wis., has appointed Ens- 
minger & Co., Inc., South Franklin 
& West Sts. Wilkes Barre, Pa., 
as a distributor in eighteen north- 
ern Pennsylvania counties for the 
Moto-Bug material handler. 
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Erickson Platform Truck (13000 Ibs. capacity) in service 
charging autoclave at plant of Edgar D. Otto & Son, 
Albuquerque, N. Mex. 


Erickson PF PLATFORM TRUCKS . . . Have Hi-Lift plat- 
form which lifts to 9 feet... capacities to 13,000 ibs. Note 
3 guide rollers along side of truck for trackless auto- 
clave system. 


Erickson PA PLATFORM TRUCKS... Have ar-tic-u-lat-ed 
center pivot steering . . . spring cushioned platform with 9” 
lift . . . capacities 7,000 to 30,000 Ibs. Guide rollers 
not shown. 


en Se 


Platform Trucks for Autoclaves Need 


No Expensive Tracks or Flanged Wheels 


Erickson Ar-tic-u-lat-ed Platform Trucks with exclusive guide 
roller systems for trackless autoclaves will save you up to 
50% on your original material handling equipment . .. PLUS 
operating almost 50% faster than fork trucks in and around 
your plant! Handles 2—even 3 cubes at a time. 

You save on original equipment costs because your auto-- 
clave needs only an ordinary runway and simple, inexpensive 
guide flanges each side . . . no special small gauge hardened 
steel rails or easy-to-break flanged wheels. 

In and around your plant Erickson Ar-tic-u-lat-ed Plat- 
form Trucks are more maneuverable because the pivot be- 
tween platform and power unit gives the effect of 4-wheel 
steering. They are unequalled for small spaces, tight corners, 
narrow aisles. Load bearing wheels under platform permit 
handling heavy loads with ease and safety. 

All these elements combine to save you more PPMEZa7amp 
at Erickson Power Lift Trucks, Inc., your 
headquarters for autoclave material han- 

dling equipment. 


Write for Erickson literature and name of nearest the WORKHORSE 
sales, parts and service dealer. of LIET TRUCKS 


ERICKSON POWER LIFT TRUCKS, Inc. 


221 St. Anthony Bivd. N. E., Minneapolis 18, Minnesota 
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material out of the mass... the mixing fin 
pours material into the center of the drum 


. it’s the “T” that mixes to the test... 
there is no segregation in the mix. 


Ordinary “L” blade can't mix or pour efficiently... 


because material slides off the blade as 

it comes out of the mass . . . there is no 
mixing fin to lift material into the center 
of the drum . . . churning instead of mix- 
ing action results. 
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Actual job site mete on yardage and discharge times available on request. “g 
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Since 1900, the pioneer designer and foremost manufacturer of the world’s finest mixers 


THE T. L. SMITH COMPANY e Milwaukee, Wisconsin * Lufkin, Texas 
Affiliated with Essick Manufacturing Company ¢ Los Angeles, Calif. 
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Tell People About It 


Since we’re publishing an article this month on “How to Prepare 
Your Own Publicity,” we mentally started sorting out the comparative 
number of publicity releases that come in to us displaying outstanding 
uses of concrete. 

The tally for most segments of the concrete industry is pitifully 
small. A few releases come in from producers in the concrete pipe in- 
dustry. And if plaudits were to be handed out, they certainly would go 
to the precast panel and prestressing industries. With their relatively 
few numbers, these two groups of producers keep a fairly continuous 
barrage of releases, coupled with interesting photographs, flowing into 
this office. (We’re using one of these pictures on the front cover this 
month: one showing a curved roof panel, precast by Basalt Rock Co., 
being hoisted into place atop the new office and warehouse of Parke- 
Davis and Company, Menlo Park, Calif.) 

Compared to what comes in from the precasting and prestressing 
segments of the concrete industry, the two largest groups of producers— 
ready mixed and concrete block—are way, way down at the bottom of 
the pile. Seldom do we get a release detailing a significant use of block 
or poured concrete. 

Yet, we’re quite certain each ready mixed and block producer 
supplies material to at least one outstanding job a year. If only a frac- 
tion of these jobs were well publicized, our mail would be bulging with 
pictures and descriptions of attractive, interesting houses, schools, com- 
mercial buildings, highway projects, etc. . . . and so would the mail of 
House & Home, the other shelter magazines, Architectural Forum, Archi- 
tectural Record, local construction magazines, savings and loan publica- 
tions, realtor magazines, and the editors of building and construction 
sections of the newspapers. 

Then just think how much easier it would be for any one of these 
magazines or newspaper sections to illustrate some architectural or 
construction feature using concrete. Every day the editors would have 
a new choice. 

And who knows, one of them might choose your particular story 
for more significant treatment—a cover picture or an expanded article 
inside. If such proved true, both you and your customer—the architect, 
builder, contractor—would benefit. So would the concrete industry. 

A guide for preparing good, usable publicity begins on page 20 of 
this issue of CONCRETE. Just one good release a year from each pro- 
ducer would make a lot of people start thinking concrete’s the substance 
of things to come. 
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Tips on 


How to 


Prepare 


Your 














OST concrete producers, ready 

mixed of precast, do not have 
enough publicity to warrant hiring 
a press agent on a full-time basis. 
Yet, it is important that publicity, as 
a portion of your public relations 
program, be prepared with as much 
professional polish as is possible and 
released to the local news outlets in 
a businesslike manner. 

Some ready mixed and precast op- 
erations located in metropolitan areas 
can find publicity writers who will 
take part-time assignments; a good 
place to look is among the employees 
of the local newspaper—besides hav- 
ing the writing talent you're looking 
for, he would also have an “in” to 
getting your material in print. 

Fees usually would have to be ne- 
gotiated, but the average in the larger 
metropolitan areas is five dollars per 
hour or per release, whichever is 
greater. Or your publicity may be 
handled on a retainer basis for from 
$50 to $200 a month. Of course, 
expenses would be extra. 

For the large number of concrete 
producers, though, what’s needed is 
a do-it-yourself publicity writing kit. 
Here are 21 points to help you pre- 
pare publicity that will break into 
print. 


What to Publicize 


Obviously, you need to have some- 


Publicity 


By Jack Bedford 
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thing to write about before you can 
begin to put your publicity on paper. 
The activities of your employees, 
your family and yourself provide a 
wealth of ideas for publicity releases: 
new products, major equipment 
changes or plant expansion, extra- 
large orders, these are just a few of 
the other possibilities for publicity 
releases. 

Next, your problem is in how to 
get up these activities so your pub- 
licity will appear in your local news- 
paper. Here are seven ideas to make 
your publicity writing easier: 
> Write News Leaps: Read the first 
paragraph of any news story in your 
local newspaper. See if it doesn’t tell 
the story in the first paragraph. This 
is known as the news lead. The rest 
of the copy expands on these facts 
with more detail. 

You can copy this style and change 
names, events and times to fit in with 
your news. Check to be sure you 
have answered the questions of who, 
what, when, where, and why in your 
first paragraph for a news lead. Be 
brief in the lead—one or two sen- 
tences should do the job. 
> Expanp Story: The value of pub- 
licity to your public relations pro- 
gram depends on four factors: (1) 
the type, (2) the way it’s presented, 
(3) the frequency, and (4) the 
amount of copy. 

You can increase the amount of 
copy you receive by an expansion of 
your lead. In this you give more 
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details, background, why it happened, 
or how it took place. Not all releases 
will be printed, and those that are 
won't necessarily appear as written, 
but with extra copy you stand a better 
chance of getting more lines of pub- 
licity about your operation in print. 
> Make Ir InTeREsTING: Two ele- 
ments go into the interest value of 
your publicity. First is the event you 
are writing about. It should have an 
interest to people or it will not break 
into print. 

Second, is the way you write. A 
common-place story can be made 
more interesting by the angle used 
in writing. Good writing style will 
also make i 

Study your local paper’s style— 
headlines and body copy—then build 
your release to this pattern, in so far 
as possible. A study of the paper’s 
use of similar material will also give 


more interesting. 


you ideas and indications as to what 


of your material they would use. 

> Keep Ir Sipe: Four-dollar 
words do not belong in publicity. Use 
short sentences. Select the familiar 
word rather than the unfamiliar. 
Don’t use trade terms in general pub- 
licity. Avoid repeating the same word 
over and over again. 

>» Use QuorasLe Quotes: You may 
be able to get secondary or unplanned 
publicity through the use of quotes. 
Something said in your initial release 
may be widely quoted for better pub- 
lic relations for your plant. 

> Repeat Names: Names make news. 
Yet, the wrong name or a misspelled 
name is worse than no _ publicity. 
Unusual names should be repeated 
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at least twice in the release, so that 
the editor can compare spelling for 
accuracy. 

>» CLariry Numbers: When figures 
are used in your publicity, you should 
show them once as figures and then 
again written out. Another thought 
is to translate the numbers into some- 
thing more dramatic or meaningful 
—distance to the moon, time in min- 
utes, etc. 


Publicity Style 


Professional public relations people 
use a form for their releases, This 
is planned to make it easy for the 
editor to handle the copy. Here are 
ten ideas to follow when submitting 
publicity to give it the professional 
look: 
>» Ipentiry RELEAseEs: Trying to slip 
a publicity release past the editor 
without any identification is a waste 
of time and money. Be sure to pro- 
vide information about who sent the 
release—your name, address and tel- 
ephone number; besides, the editor 
may want to contact you for more 
information. Regular letterhead sta- 
tionery of your business will give the 
editor the facts he needs to be as- 
sured it is legitimate publicity. 
> Estastish Revease Date: Your 
best bet will be to note on your pub- 
licity release, “For Immediate Re- 
lease.” However, if there is some 
reason it should not be released im- 
mediately, note the date just above 
your story. 
>» Leave Space At Top: The editor 
needs to mark the copy with printing 
instructions. Leave two or three in. of 
blank space at the top of the page for 
the editor’s notes. 


> Write A Heapiine: Your headline 
should be the keynote of your public- 
ity release. Keep it short so it can 
be set in large type to attract more 
attention to your article. 

> Type on MimeocrapH: When your 
release goes to from one to ten pa- 
pers, typewritten copy is best. Mime- 
ograph copy is more professional 
looking than carbon copies which 
smudge in handling. 

> DousLe Space Copy: The editor 
may want to change or insert a word. 
Double-spaced copy is easier to edit 
and the mark of professional public- 
ity. 

> Larce Marcins: Leave one or one 
and one-half in. margins on each side 
and at the bottom of the page. It 
looks better, is faster to read, and 
easier to edit. 

> Inpicate More: Professional pub- 
licity people end the first page with 
“more” when the story has two or 
more pages. 

>» Use Siuc Line: Page two of your 
release should have some reference to 
the first page. The slug line might 
be your plant’s name and the key 
words of your headline. 

>» Inpicate Enp: There should be 
some indication that the release ends. 
Thirty (30) is most common, but 
you can use number signs (#), an 
asterisk (*), or simply the words 


“The End.” 


Photo Requirements 


Newspapers are using more and 
more photos today. Your publicity 
article will attract more attention 
when a picture is also printed. Most 
editors look kindly on a_ publicity 

(Continued page 31) 




















another 


possible 


source 

to consider 
for a loan 
is the 
Small 
Business 


Administration 


By 
LARSTON D. FARRAR 


Q 


here and how to get loans of 

needed capital to purchase new 
equipment, renovate existing plant 
facilities, consolidate debis, or 
finance expansion projects are ques- 
tions that most businesses face at one 
time or another, including those in 
the ready mixed and concrete prod- 
ucts industries. Probably most ques- 
along this line revolves 
around the possibility of getting 
capital from individuals, 
other local lending 


tioning 


needed 
banks and 
agencies. 

Another possibility—one that’s not 
so frequently considered—is the 
Small Business Administration of the 
U.S. Government. 

So as to familiarize producers with 
some of the requirements and ways 
of obtaining loans from the SBA, 15 
insight-gaining questions were asked 
of SBA officials in Washington. Here 
are the questions and answers: 

QUESTION | What type or types 
of loans are available from the Small 
Business Administration, and what 
businessmen are eligible? 

Answer: Small Business Admin- 
istration loans are available to small 
manufacturing, 


companies in the 
service 


wholesaling, retailing and 
fields. 

There are four types of SBA loans. 
These are: (1) participation; (2) 
direct; (3) limited loan _participa- 
tion, and (4) disaster. 

A “participation” loan is one made 
jointly by the Small Business Ad- 
ministration and banks or other pri- 
vate lending institutions. Two-thirds 
of the agency’s loan approvals are in 
this category. In many cases of bank- 
participation loan agreements, the 
bank will assist the potential bor- 
rower with the filing of the loan ap- 
plication. If not, the potential bor- 
rower should visit one of the SBA 
field offices, discuss his financial 
need with a financial specialist and 
obtain the proper loan forms. 

A direct loan is one in which there 
is no bank participation. All of the 


funds are advanced by the Govern- 
ment. It is the policy of the SBA to 
make direct loans only after the pos- 
sibility of negotiating a bank-partici- 
pation agreement has been exhausted. 
The SBA will not make any type of 
loan, direct or participation, until 
the potential borrower has tried, un- 
successfully, to obtain a regular bank 
loan. By law, the Small Business Ad- 
ministration can make loans to small 
firms only when financing is not 
otherwise available to them on rea- 
sonable terms. The small business 
owner therefore should first seek a 
needed loan from his local bank, or 
other local source of financing. If the 
private lender will not make the loan 
by itself, but is willing to do so if 
the SBA agrees to participate in it, 
the businessman may apply for a 
bank-SBA participation loan. If the 
bank will not make a loan even with 
the Small Business Administration 
participation, the businessman then 
may apply for a direct loan from the 
SBA. His application must be accom- 
panied by a letter from the bank 
stating that it is unable to make the 
loan. If the businessman’s firm is 
located in a city of 200,000 popula- 
tion or more, his application to the 
SBA must be accompanied by letters 
from two banks stating that they can 
not grant the requested loan. 

A limited-loan-participation loan is 
designed especially to assist small re- 
tailers, wholesale distributors and 
service establishments, although other 
types of business loans are also avail- 
able to them. As a rule, small con- 
cerns in these fields have very little 
in the way of tangible collateral 
which they can pledge for a loan. 
However, they often have a good 
earnings record, competent manage- 
ment, and a creditable record with 
local banks for meeting their obliga- 
tions. Under this plan, the SBA will 
participate with a bank in a loan to 
a firm up to a maximum of $15,000, 
or 75 per cent of the total amount of 
the loan, whichever is the lesser. Gen- 
erally, the participating bank’s share 
in the loan must represent additional 
exposure on the part of the bank 
equal to not less than 25 per cent of 
the total amount of the loan. The 
maximum maturity on limited-loan- 
participation agreements is __ five 
years. Maturity of other types of 
SBA loans may be as long as 10 
years. The method for obtaining a 
limited-loan-participation agreement 
is the same as for any other type of 
bank-participation loan. 

A disaster loan is made to busi- 
ness men, home-owners, and individ- 
uals, in areas designated as “disaster 
areas” by the President. These are 
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low-interest loans—three per cent— 
made to tide over those stricken by 
disaster until they can get on their 
feet. Strictly speaking, any citizen in 
a disaster area can get a disaster 
loan, if he can show that his diff- 
culties are due primarily to the flood, 
hurricane, or other disaster which 
has struck the area. 

Question 2 — Do I have to show 
evidence that a private lending in- 
stitution has refused the loan? 

Answer: By law, the Small Busi- 
ness Administration can make loans 
to small firms only when financing is 
not otherwise available to them on 
reasonable terms. The small business 
owner therefore should first seek a 
needed loan from his local bank or 
other local source of financing, If the 
private lender will not make the loan 
by itself, but is willing to do so if 
the Small Business Administration 
agrees to participate in it, the busi- 
nessman may apply for a bank-SBA 
participation loan. 

If the bank will not make a loan, 
even with SBA participation, the 
businessman then may apply for a di- 
rect loan from the Small Business 
Administration. His application must 
be accompanied by a letter from the 
bank stating that it is unable to make 
the loan. If the businessman’s firm is 
located in a city with a population of 
200,000 or more, his application to 
the Small Business Administration 
must be accompanied by letters from 
two banks stating that they cannot 
grant the requested loan. 

Question 3 — Is it any easier to 
get a Small Business Administration 
loan if I can arrange for partial pri- 
vate financing? 

Answer: Naturally, if a local bank, 
familiar with a small firm’s credit 
record and its day-to-day operations, 
is willing to share in a Small Busi- 
ness Administration loan to the firm, 
this helps assure the agency that the 
loan is a good risk. Further, since 
the bank has done more of the nec 
essary credit investigation before the 
loan request is submitted to the Small 
Business Administration, the agency 
usually can process this type applica- 
tion more quickly. 

QUESTION 4 What are the max- 
imum amounts available to me? 

Answer: The amount which you 
may borrow from the Small Business 
Administration depends upon how 
much you need to carry out the in- 
tended purpose of the loan. However. 
under the Small Business Act of 1953, 
which created the agency. the largest 
loan the SBA can make to any one 
borrower is $250,000. This is the 


maximum both for a direct agency 
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loan and for the agency’s share of a 
participation loan. 

The Small Business Administration 
is authorized to make loans of more 
than $250,000 to groups of small 
firms which have formed a corpora- 
tion to produce or obtain raw mate- 
rials or supplies. In the case of these 
so-called “pool loans,” the maximum 
amount is $250,000 multiplied by the 
number of small firms which have 
formed the corporation. 

Question 5 — What are the terms 
of repayment on a loan? 

Answer: The Small Business Ad- 
ministration’s business loans general- 
ly are repayable in regular install- 
ments, usually monthly including in- 
terest on the unpaid balance. 

General business loans may be for 
as long as 10 years, loans under the 
limited loan participation plan for a 
maximum of 5 years, and pool loans 
for a maximum of 20 years. 

The interest rate on the Small 
Business Administration’s direct 
business loans has been set by the 
agency's loan policy board at 6 per 
cent per annum. In_ participation 
loans, the private lender may set the 
rate of interest on the entire loan, 
provided it does not exceed 6 per 
cent per annum. The interest rate on 
the agency’s pool loans is 5 per cent 
per annum. 

QUESTION 6 Do I need govern- 
men contracts to be eligible for a 
loan? 

Answer: Not at all, although of 
course the agency does make loans 
to small firms which need working 
capital to carry out government con- 
tracts. 

QUESTION 7 How long must I 
wait, normally, for action on a loan? 

Answer: The Small Business Ad- 
ministration acts promptly on all ap- 
plications and in most cases a deci- 
sion can be given within about three 
weeks. However, the time required to 
process a particular application de- 
pends in part upon the care with 
which the businessman has prepared 
his loan request, the completeness of 
the information he has furnished, 
and the amount of work necessary 
for the Small Business Administra- 
tion to give full consideration to all 
elements of the application. 

As pointed out previously, the 
agency generally can act more quick- 
ly on an application for a participa- 
tion loan than on one for a direct 
loan, since the bank provides the 
Small Business Administration with 
much of the necessary credit infor- 


mation. 


Question 8 How can I deter- 


mine whether I qualify as a small 
business ? 

Answer: There are two important 
considerations here. First, as defined 
in the Small Business Act, your firm 
must be independently owned and 
operated and not dominant in its 
field. Second, you must meet the 
SBA’s criteria in regard to dollar 
volume of business. In general, the 
agency classifies a wholesale concern 
as small if its yearly sales are $5,- 
000,000 or less, and a retail or serv- 
ice trades firm as small if its yearly 
sales or receipts are $1,000,000 or 
less. 

Question 9 — What sort of rec- 
ords and information will I need to 
present ? 

Answer: In considering an appli- 
cation for either a participation or a 
direct loan, the SBA will want the 
same kind of information that a bank 
needs when weighing a loan request. 
The Agency will want to know the 
proposed purpose of the loan; your 
financial condition; how you propose 
to repay the loan, and the available 
collateral. 

Question 10 — Where do I go to 
apply for an SBA loan? Whom do I 
see? 

Answer: As indicated, you should 
first see your local bank about a 
bank loan, or a bank-Small Business 
Administration participation loan. If 
the bank cannot extend the financing 
on its own, or in participation with 
the Small Business Administration, 
you may then apply to the agency for 
a direct government loan. The local 
bank most likely can give you the 
address of the nearest of the Small 
Business Administration’s 37 field of- 
fices, which are located in major 
business centers across the nation. 
Or, if you live in or near a large city, 
you might check the “U. S. Govern- 
ment” section of its telephone direct- 
ory to see if a Small Business Admin- 
istration office is located there, Of 
course, if you prefer, you can obtain 
the address of the nearest field office 
through written inquiry to the Small 
Business Administration, 811 Ver- 
mont Ave., N. W., Washington 25, 
BD. © 

Question 11 — Can I use part of 
an SBA loan to pay off a first mort- 
gage against my place of business? 
Can I use a part of such a loan to 
liquidate other indebtedness against 
my place of business? 

Answer: In general, the SBA will 
allow the use of proceeds of one of its 
loans to pay off a first mortgage 
against a property only when the 

(Continued Page 31) 
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CONCRETE BY THE YARD 


By F. C. Livingstone 


C ontinuous 300-ft. lengths of 
prestressed concrete floor and 
roof planks are being manufactured 
in England, at the Mugginton, Der- 
byshire, plant of Richard Lees, Ltd. 
The concrete beam is extruded out 
in its proper shape and size from an 
overhead casting machine, as_ the 
casting machine moves down the 
length of the flat bed. When the 
beam has been cured, it is auto- 
matically rolled up to a saw table 
that cuts off the required lengths, 
up to 30 ft. 

Arching over the concrete casting 
beds—there are three beds side by 
side—is a traveling gantry. Slung 
from the gantry, and supported by 
it, are the concrete hopper, and be- 
low it, the casting machine. The hop- 
per is kept filled with fresh concrete 
from the mixer by a monorail truck 
that moves along the side wall of 
the plant and out onto the traveling 
gantry to dump the load in the top 
of the hopper. 

When the flat bed of concrete is 
ready for the section, the gantry be- 
gins, from one end of the bed, and 
moves in short intervals of about 18 
in. down the 300-ft. length. As it 
moves the correct amount of con- 
crete is metered out on the flat con- 
crete bed surface, which acts as the 
bottom form. Width dimensions of 
the sections are controlled by the 
vibrating side plates. The top surface 
and thickness of the unit are con- 
trolled by a moving screed. 

Guides underneath the casting ma- 
chine place the prestressing strand 
in the exact position within the sec- 
tion as it is being cast. The cores 
in the beam are formed by steel 
tubes around which the beam is cast. 
Flexible rubber extensions of the 
steel tubes follow out for some dis- 
tance behind the casting machine 
and buttress the walls of the cores 
to keep them from caving in. 

When the entire 300-ft. section has 
been cast, a covering is put over and 
hot water is pumped into the con- 
crete bed below the new unit; heat 
from this rises into the freshly- 
poured units. Thermocouples, im- 
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bedded in the concrete, measure the 
heat along the length of the bed; so 
that when there’s too little (or too 
much) heat in any one location, this 
information is relayed to the boiler. 

Once cured, the covering over the 
unit is stripped off, and rollers, at 
8-ft. intervals along the bed, are 
hydraulically raised, lifting the sec- 
tion from the bed. Then powered 
rollers, similar to those used in a 
steel mill, draw the 300-ft. slab to 
the cutting saw at the dead-anchor 
end of the bed. 

In the meantime, the strand trail- 
ing uncut from the continuous beam 
follow as the beam rolls off the cast- 
ing bed. Thus when the last of the 
beam is off the bed, the strand is 
clipped at the end of the section 
leaving the new lengths of strand 
in position for tensioning to become 
the next section. 

Tensioning to 70 per cent of ulti- 
mate is accomplished by three 120- 
ton jacks, placed side by side across 
one end of the plant. 

The layout of the casting plant. 
with the one gantry stradling the 
three parallel beds, is such that while 
the casting machine travels the length 
of one bed, a completed beam is cur- 
ing on another, and on the third bed 
a cured beam is being rolled forward 
to the cutting table. This sequence 
takes approximately four hours; so 
in an 8-hour shift, the production 
from two beds runs through the saw 
and is lift-trucked out to storage. 
Cross section of the usual plank is 
13-in. wide with a depth of from 4 
to 8 in. 

The plank, produced by Richard 
Lees Ltd. and sold under the trade 
name Tembo in England, is homoge- 
neous and is cast of either regular 
sand and gravel concrete or light- 
weight concrete, depending upon the 
customer’s specifications. 

Labor force at the plant includes 
one operator at the mixing and 
batching plant; two more on the 
casting machine; one man on the 
saw; a lift-truck driver; and a main- 
tenance man. Added to this are two 
more men who load the delivery 
truck and do odd jobs around the 
plant, such as sweeping, etc. 


@ Machine 


@ At tensioning end of the beds, 
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planks; as the gantry and casting machine move, concrete is extruded onto the bed and between vibrating side forms. 


@ After the planks have been formed and cured, they are lifted 
off the bed and drawn by powered rollers to the saw behind the 
dead anchor end. Here they are cut to specified lengths. 
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three 120-tons jacks stress the strand. @ Roof planks, placed side by side, will be grouted together. 
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Co-Channel Chatter No Longer 


“te o-channel chatter is the term 
given the accumulation of un- 
wanted local messages, skip interfer- 
ence and other interference heard on 
a crowded two-way radio channel. 
Many ready mixed companies, Mo- 
dahl & Scott, Inc., included, have ex- 
perienced this annoying situation. 

Communications men tell us it de- 
velops like this: The rapidly increas- 
ing number of radio users has forced 
the Federal Communications Com- 
mission to allocate the same radio fre- 
quency to more than one user. A 
ready mix company, licensed as we 
are in the Special Industrial Radio 
Service, more than likely shares its 
channel with heavy construction, 
other ready mixed firms, agriculture, 
and certain service organizations. The 
F.C.C. tries to hold to a minimum 
the number of companies allocated to 
a channel in one particular area. But 
in certain heavily populated locations, 
this is impossible. 

What’s more, atmospheric condi- 
tions at times cause radio signals to 
travel extremely long distances. This 
is known as skip interference. When 
these signals are on your own fre- 
quency, you will hear these as well as 
local signals. The end result is chan- 
nel chatter. 

With our first radio system, in- 


By Adolph Meodahl and Ed Scott 


stalled several years ago, we expe- 
rienced this situation. It was particu- 
larly unpleasant since our radio dis- 
patcher mans an office that was fre- 
quented by both contractor and fuel 
customers. With the radio crackling 
constantly in the background, the 
channel chatter situation was not only 
annoying to us and to customers, but 
was in fact harmful. 

Since we knew that radio could 
be beneficial, we were in quite a 
dilemma until the development of 
what is known as tone coded squelch 
by the two-way radio manufacturers. 
This proved to be the answer. 

The particular type we chose is 
known as Private-Line radio, manu- 
factured by Motorola, the first of this 
type available. This equipment is de- 
signed to block out much of the un- 
wanted co-channel signals, both local 
and skip. For us, it works perfectly. 
eliminating all unwanted messages. 

The way it works is a bit technical, 
but perhaps I can explain it. When 
one of the transmitters, base or mo- 
bile, sends out a radio signal, a sep- 
arate inaudible coded tone is super- 
imposed upon that signal. The receiv- 
ers in our system have included in 
them a small circuit that blocks all ra- 
dio signals from the audio portion of 
the receiver, so keeping it quiet. This 


@ Switch on and co-channel chatter, which used to continually crackle over 
the receiver, is blocked out; only the office's coded signals come through. 
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special circuit, however, is sensitive to 
a particular tone. When that tone is 
received, it unblocks the receiver and 
lets the radio signal through to the 
audio network, allowing it to be 
heard. Since the special receiver cir- 
cuits in our units are sensitive to the 
inaudible tone superimposed by our 
transmitters we do hear our own mess- 
ages but not other systems’ transmis- 
sions. , 

We have experienced the usual 
benefits an effective two-way radio 
system provides a ready mixed op- 
eration. Most noticeable, of course, is 
co-ordination of nightly cleanup. Our 
drivers can notify the batch plant 
when the jobs are completed, so the 
plant crew can get at their cleanup 
task as soon as possible. Without 
radio, they would have to wait until 
all trucks had returned to the yard. 
At times, this could cause expensive 
overtime, 

The same benefit affects us con- 
versely as well. Our plant and storage 
yard is located on a long narrow piece 
of property. We have no immediate 
truck washup facilities. Our drivers 
clean up their trucks in four separate 
spots in different parts of Blooming- 
ton. At night, when a driver finishes 
his last load, the dispatcher can tell 
him to head for the nearest washup 
spot. Without radio, the man would 
have to drive to the yard first to make 
certain he was finished for the day 
and then backtrack to the cleanup 
yard. Here again, radio many times 
results in lower payroll costs and less 
truck mileage. 

There is no doubt that complete 
control of trucks effected by two-way 
radio means lower operating ex- 
penses, We have experienced several 
instances where loads of concrete that 
would otherwise be wasted were saved 
because the driver was able to call for 
assistance after a truck breakdown. 

Small lots of concrete, left in a 
truck after a job is finished, are also 
saved many times since the driver can 
be dispatched to another job. Service 
is definitely speeded up since we can 
be informed immediately of a chang- 
ing job situation and can adjust our 
plant operations accordingly. 
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Bothers Us 


It is our opinion that the goodwill 
created by radio sells our product. 
Such things as the time our driver 
was able to radio for an ambulance 
after a construction worker fell into 
the excavation are the best ingre- 
dients for improved customer rela- 
tions. 

Radio has become an accepted fact 
for both ourselves and our customers. 
The monthly investment in the equip- 
ment, as far as we’re concerned, is no 
more than we'd have to pay for a 
salesman to obtain the same amount 
of business sold indirectly by the 
radio system. 

Our present radio system consists @ Modahl & Scott's front office, too, is blessed with more peace and quiet. 
of a 60 watt Motorola base station and No longer do the transmissions of other two-way radio users on the same fre- 
12 mobile units. The mobile equip- quency make a continuous jabber in the background, interrupting concentration. 
ment uses transistors in the power 
supply, making it less subject to fail- 
ure. The entire system is maintained 
under a maintenance agreement with 
the manufacturer, with the actual 
work being subcontracted to its local 
independent service station. 

We are obtaining the system under 
a lease-purchase option arrangement, 
which costs us approximately $190.00 
per month. The maintenance costs 
$67.50 per month. After five years 
of the lease, the equipment is ours. 

The antenna for the system is 
mounted 75 ft. high on top of our old 
batch plant, enabling ordinary op- 
erating range of 15-20 miles, which is 
all we need to cover our market area. 
The above mentioned old batch plant 
is right next to a new four-yard auto- 
matic batcher which we installed in 
mid-1958. 

As more realize what a radio sys- 
tem can do, the crowded channel 
situation, mentioned at the beginning 
of this article, is bound to get more 
aggravated. While the Federal Com- 
munications Commission has taken a 
step to alleviate this difficulty by al- 
locating more channels to the Special 
Industrial group, the growth of radio 
will soon absorb these new fre- 
quencies, so the co-channel interfer- 
ence problem by no means will be 
solved. The only solution for those 
companies in a situation such as we @ Day ended, driver calls in to verify last load, then heads for the nearest 
experienced is Private-Line radio. washup site. Modahl & Scott has no cleanup facilities at the plant. 
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n many small plants today, the 
foreman feels like a forgotten man. 
He sees himself as responsible to exec- 
utives but not included on the man- 
agement team; in charge of produc- 
tion workers yet not fully accepted by 
the employee group. As one foreman 
put it: “You're really everybody’s 
whipping boy.” 
Researchers in business manage- 
ment have found evidence that fore- 
men are often unhappy in their cur- 
rent role. Surveys indicate that dur- 
ing the last five years fewer and fewer 
regard themselves as a part of man- 
agement or feel that the management- 
foremen relationship is as good as it 
used to be. Most serious of all, per- 
haps, is the fact that the younger, 
newer foremen often seem to have the 
poorest relations with executives. The 
chief reason is probably that the 
majority of new foremen are poorly 
prepared orientation- and _ training- 
wise for the work they have to do, Yet 
preparation is essential. In the typical 
small plant, a foreman needs to be 
production specialist, 
officer, one- 


one-quarter 


one-quarter liaison 


quarter personnel and one- 


man, 
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Foreman relations, like a reputation 
for honesty, can suffer long from a 
single breach of faith. Many small 
plant foremen feel rejected by both 
management and work force. Yet 
foremen are essential to efficient op- 
eration and as such must have a close- 
knit working relationship with the 
executive group. Improving that re- 
lationship involves the top man’s atti- 
tude towards his foremen, the selec- 
tion of good prospects for foreman- 
ship, effective training, job satisfac- 
tion, and suitable rewards for work 
done. Some of the positive actions 
executives can use in building sound 
foreman relations include screening 


By EDWARD L. ANTHONY 


Small Business Administration 


quarter teacher. While almost nobody 
is equally skilled in all these areas, 
many a foreman has had to take on all 
four as best he could when he was 
shifted to the first rung of the mana- 
gerial ladder. 

The conclusion of a number of ob- 
servers is that foreman relations can 
stand a good deal of improving. The 
questions then are: Where to start 
and what to do? While they may not 
tell the whole story, the following 
points are of major significance in 
building effective foreman relations: 
(1) the boss’ attitude towards fore- 
men, (2) the choice of candidates. 
(3) the training given, (4) the op- 
portunities for job satisfaction, and 
(5) the rewards for work well done. 


The Boss’ Attitude 


¢ In a small company, the attitude 
of the top man toward foremen is at 
the heart of the matter. It can make 
the foreman feel as though he were 
either an errand boy, or a policeman, 
or a leader. If, for example, the boss 
wants foremen to participate in man- 
agement decisions, their role will be 
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employees constantly to find suitable 
candidates for foremanship, provid- 
ing practical orientation and instruc- 
tion before promotion to supervisory 
positions, giving foremen as much in- 


formation as possible, listening to 
what they want to say, including them 
in management meetings, helping 
them expand their 
backing them up in the actions they 
take, even if mistakes are sometimes 
made, Demonstrated appreciation by 
management of the foremen is also 


horizons, and 


very important, as are promotion op- 
portunities, fair pay, and consistent 
thoughtfulness in terms of status. 


Building and Keeping 


Competent Foremen 






quite different from what it will be if 
the chief executive runs things with 
an iron hand by himself. 

The errand-boy foreman is ex- 
pected to follow instructions without 
question or suggestion. Having little 
authority, independence, or prestige 
he often management and 
ducks responsibility whenever and 
wherever he can. 

The policeman foreman is used by 
management mainly to see that rules 
are obeyed and orders carried out. 
Duress is the operating principle, and 
from it grows a relationship in which 
communication is in one direction 
only .... down. 


resents 


The foreman who is regarded as a 
leader is in a very different situation 
from the other two. Naturally, he 
must see that company policy is fol- 
lowed and that work gets done. But, 
in addition, he is expected to be the 
representative of management in the 
actual production process. The boss 
treats him as a member of the exec- 
utive group with recognized responsi- 
bilities for human relations, training, 
and liaison work in addition to get- 
ting out production. His ideas are 
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listened to and his opinions respected 
in the “front office.” 


Sift with Care 


© Once top management recognizes 
the need to improve foreman rela- 
tions, and foremen are accepted as 
working with executives rather than 
for them, the next problems are se- 
lection and training—in that order. 
It does no good to educate and groom 
a man for foremanship if he is emo- 
tionally or intellectually incapable of 
the work. As a result, it is important 
to sift with care the candidates for 
future foreman jobs. 

The sifting process should be a con- 
tinuous one so that at any given time 
you are up to date on the reserve 
strength in your firm. Usually it will 
involve three elements: (1) job 
records, (2) psychological tests, and 
(3) personal interviews. Don’t hunt 
for geniuses. People of average 
mental capacity (or somewhat above) 
are perfectly satisfactory. Look for 
evidence of an orderly mind, good 
social adjustment, and an interest in 
people. Personality traits are very im- 
portant but so hard to judge in a 
short time that repeated checks by 
various people over a considerable 
period are worthwhile. 

You should also ask your experi- 
enced foreman to watch for potential 
supervisors. When likely prospects 
are spotted they can be asked to drop 
into the front office. Here you can tell 
them that they look like foreman 
material and ask them whether they 
would be interested in having further 
interviews and tests. If the answer is 
yes, you can have them move on to 
the other phases of the selection proc- 
ess. 


Provide Sensible Training 


© Once you have prospects picked 
out, some kind of practical, special 
training should come next. Four ap- 
proaches, currently in use, give an 
idea of how the training job can vary: 
(1) informal work rotation, (2) ori- 
entation plus fill-in assignments, (3) 
on-the-job training plus lectures and 
homework, and (4) full-scale, in- 
plant instruction. 

INFORMAL WorK RoraTION: This 
method often has great appeal for 
small concerns because of its simplic- 
ity and adaptability. In it the po- 
tential foreman is shifted about 
among the main plant activities with- 
out any rigid schedule. He sees other 
foremen in action, gets known around 
the shop, and builds up a perspective 
on the operation as a whole. 
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ORIENTATION PLus FILL-IN AssIGn- 
MENTS: This method gives the pro- 
spective supervisor a broad _back- 
ground in what foremanship involves 
—before the actual responsibility is 
assumed. He is put into a somewhat 
special status in which he draws a 
salary, gets briefings from executives, 
observes various production activities, 
and fills in temporary vacancies 
caused by vacations, illness, and the 
like. After a certain amount of this 
indoctrination and practice, a man 
steps into a permanent foreman job 
when it opens up. 

On-THeE-Jos Traintnc Pius Lec- 
TURES AND Homework: This method 
carries over from the pre-foreman 
stage to the post-foreman stage. When 
a man is still a production worker he 
is given a period of classroom study 
on company time, together with home- 
work to be prepared on his own time. 
Later, when he takes over as a fore- 
man, he gets additional, advanced on- 
the-job training to improve his skill 
and confidence in the particular job. 

Fuui-ScaLe, In-PLAnt INsTRUC- 
TION: This method puts a candidate 
into virtually full-time classes, brief- 
ings, and discussion groups. Short job 
assignments are given to provide 
practice in recognizing the situations 
and applying the techniques taken up 
during the instruction. Because of its 
requirements for space, time, and 
manpower this approach can be im- 
practical for very small organizations. 

Actually, of course, you don’t have 
to stick to any one system exclusively. 
The objective is to give the new fore- 
man some perspective and skill, plus 
an opportunity to try his hand at di- 
recting the efforts of others. 


Build Job Satisfaction 


¢ For a man who is already a fore- 
man the main ingredient in good fore- 
man relations is the opportunity for 
satisfaction in the job itself. There are 
several things management can do. 
Give Him InrorMation: Tell the 
foreman just what he is responsible 
for and how far his authority goes. 
Remember, too, that being the link 
between those who plan, coordinate, 
and control and those who actually 
do the work, the foreman should be 
particularly conscious of the “whys.” 
His job satisfaction is increased mate- 
rially if you outline the reasoning be- 
hind a given decision or order. 
Listen To Him: Similarly, a fore- 
man will have reactions to situations 
which he will want to express. The 
more the boss can listen with an open 
mind to what the foreman has to say, 
the more the foreman will tend to 


identify himself with management, 
and the better the relationships. More- 
over, many a foreman has practical 
ideas which are worth collecting and 
studying carefully. 

IncLupDE Him IN MANAGEMENT 
MeetiNncs: Another threat to good 
foreman relations is a foreman’s feel- 
ing that “front-office executives” have 
no clear concept of his problems and 
no intention of consulting him before 
setting policy. To offset this feeling, 
hold staff meetings of key people con- 
cerned with production, including the 
foreman. This does not mean that “di- 
rection of the company is surrend- 
ered.” It does mean that, like other 
members of the management team, 
the foreman is called upon to partici- 
pate in solving problems which affect 
him and the people he supervises. 

Hetp Him Expanp His Horizons: 
It is worth while to provide oppor- 
tunities for the supervisor to expand 
his mental horizons and get a change 
of pace. This can be done in many 
different ways, among them: member- 
ships in appropriate organizations, 
visits to other plants, subscriptions to 
suitable publications, participation in 
charity drives, leisure-time use of cer- 
tain company facilities, and so on. 
Obviously, some foremen will take to 
this sort of thing more than others. 
Therefore, while such opportunities 
should be offered, they should not be 
forced. Don’t create the impression 
that acceptance in the company de- 
pends upon enthusiastic participation 
in all extra-curricular activities. 

Back Him Up: Any good foreman 
wants to take initiative and make de- 
cisions. Any good manager wants his 
foreman to do so within his appropri- 
ate sphere of action. Management 
support is essential in promoting such 
acceptance of responsibility. Actions 
taken by the foreman must be backed 
up by top executives—if possible even 
when mistakes are made. If errors do 
occur, some way must be sought for 
the foreman to save face. Few things 
ruin foreman relations quicker than 
the boss’ “running out” and leaving 
a supervisor without endorsement for 
what he has done. Also, the boss must 
take full responsibility for his own 
actions and never blame a foreman 
for executive errors, By the same 
token, credit for sound decisions and 
ideas should go to any foreman in- 
volved, not be grabbed by somebody 
higher up. 


Show Your Appreciation 


e Appreciation for the contribution 
made is important to nearly everyone, 


(Continued page 32) 
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@ “The so many children she didn't know what to do" line up to climb the steps inside the Old Lady's Shoe. 


Children Romp at a Concrete Playground 


By GRIER LOWRY 


The Children’s Zoo, in 
Park, Kansas City, Mo., ranks as one 
of the country’s most popular mini- 
ature parks. Posting year-to-year in- 
creases in attendance since making 
its debut in 1948, the little zoo 
eclipsed all records in 1958 when 
turnstiles clicked off well in excess of 
600,000 visitors. 


From the standpoints of education- 
features, and 


Swope 


al and diversionary 
making the younger element feel that 
here is a little world that’s their very 
own, the Children’s Zoo takes its hat 
off to no other similar exhibit—not 
even the more elaborate children’s 
installations located in parks in other 
metropolitan areas. 


@ Winnie the Whale, a 6-ft. pumpkin, gayly-decorated restrooms, and Noah's Ark delight th 
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But the factor that makes the little 
zoo in Kansas city even more unique 
is the fact that it has been built on 
the thinnest of budgets. 

The feat of erecting an attractive 
miniature park with appeal to young- 
sters was accomplished by using city 
park labor, 90 per cent used material 
and little outside help. The man who 
sparked the entire project, including 
shaping the designs of the colorful, 
fascinating, little exhibits was Wil- 
liam T. A. Cully, Director of the 
Swope Park Zoo. 

Under Mr. Cully’s artful direction 
the original plot of ground was trans- 
formed into a child’s colorful won- 
derland of Noah’s Ark, Wishing 
Stone, Old Lady’s Shoe, Hickory- 
Dickory-Dock Clock, Guinea Pig 
Castle, and a pint-sized telephone 


booth and drinking fountain. 
Throughout, there’s a variety of sizes 
and shapes and a bright melange of 
blues, yellows, purples, reds, etc. 

The initial concrete installation 
was “Winnie, the Whale,” a blue, 
wide-eyed, mammal which reaches 
16 ft. in length and is 8 ft. high. It 
has a red “walk-in” mouth which 
embodies a glass aquarium with 
baby alligators. 

“When we built the whale in our 
zoo concrete shop,” Mr. Cully stated, 
“we discovered with pleasure the 
complete flexibility, moderate costs 
and unique effects possible with con- 
crete. The basic structure of the 
whale was tailored from metal laths 
and reinforcement rods which made 
it simple to shape the size and de- 
sign desired. The concrete and sand 
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e kids from 2 to 80. 
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mixture used on the whale was sim- 
ply plastered on to a_three-inch 
thickness.” 

Concrete exhibits in the recently 
completed new addition to the zoo 
includes Noah’s Ark, a 10 x 22 foot 
structure which is surrounded entire- 
ly by water, and is reached by a 
metal ramp. Built at an outlay of 
$2,100, the concrete finishing on this 
structure was farmed out to a local 
gunite specialty company. With the 
fast, economically, guniting process, 
the concrete work on this exhibit was 
completed in less than four days— 
a job the zoo director estimates 
would have taken several weeks if 
attempted manually. 

The rest room building in the new 
addition of the park points up 
graphically the complete flexibility 
in building design possible with con- 
crete. Appointed with all miniature 
equipment, the restrooms are de- 
signed expressly for young fry. The 
outside of the building is colorfully 
decorated in bright murals. The free- 
form roof, which features a six-foot 
overhang, is supported by two steel 
columns on each side of the building. 
Fanning out from these columns are 
steel reinforcement rods. The roof 
was made from a wooden form, into 
which the concrete was poured, and 
then transported to the beams by us- 
ing an electric hoist. 

With this method, the zoo design- 
ers were able to construct the roof 
first, shaping it to the design desired, 
and adapt the wall construction to 
suit. The walls are composed of con- 
crete blocks. 

A 6-ft. concrete pumpkin, done in 
natural yellow with a green stem, is 
another sterling favorite with zoo 
visitors. Children enter the pumpkin 
through an opening in the back and 
then peer out through a hole in the 
front. Inside the pumpkin is a mural 
depicting a white-haired grandmoth- 
er watching television. 

Newest concrete addition, and 
easily the standout attraction, is the 
“Old Lady in The Shoe,” an exhibit 
that extends 16 ft. in length, is 6 ft. 
wide and 10 ft. high. Built entirely 
of concrete, even to the laces, and 
decorated with flower boxes in the 
upper level, the shoe is finished in 
light tan and has a brown patch on 
one side, Children use metal steps to 
reach the top and skim down a slide 
on the other side. 

The Children’s Zoo in Kansas City 
is designed with a child of about six 
years of age in However, 
youngsters from 2 to 80 find intense 
pleasure in viewing the fascinating, 
pint-sized exhibits. 


mind. 
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SBA LOANS 


(article begins page 22) 


mortgage has already been substanti- 
ally repaid and only a relatively 
small part of it remains due. In such 
cases the funds may be used to pay 
off the first mortgage holder and the 
Small Business Administration will 
then take a first mortgage as collater- 
al. If the prospective borrower has a 
first mortgage on his property that 
has a long time to run and is on 
favorable terms the Small Business 
Administration will not advance 
funds to pay it off. 

Many of the business loans ap- 
proved by the Small Business Ad- 
ministration are used to pay off vari- 
ous types of indebtedness that the 
businessman has incurred, It is often 
advantageous to the borrower to con- 
solidate all of his debt obligations in 
this manner. 

Question 12 — Is it possible in- 
stead of obtaining a formal written 
refusal from a bank or insurance 
company, that I can have a real 
estate broker furnish a letter to the 
effect that specific banks and insur- 
ance companies have refused to ac- 
cept a mortgage loan against my 
business property ? 

Answer: No. The Small Business 
Administration requires that the 
prospective borrower first visit his 
bank of account and discuss the pos- 
sibility of obtaining a private loan 
before he can apply for a government 
loan. In larger cities, he is required 
to try to obtain the funds from one 
other bank in addition to his bank of 
account. 

Question 13 — How far back 


should I be required to submit an op- 
erating statement? 

Answer: Detailed financial state- 
ments covering at least three years of 
operation are usually required, and 
in some cases the Small Business Ad- 
ministration may ask for statements 
covering the past five years. 

Question 14 — Can I make a 
loan to improve my business struc- 
ture, expand it, re-equip it and reno- 
vate it, or otherwise to make it more 
modern? 

Answer: Yes. Many Small Business 
Administration loans are made for 
these purposes. Loans are made by 
the Small Business Administration to 
finance business construction, con- 
version of expansion; to finance the 
purchase of equipment, facilities, ma- 
chinery, supplies or materials, and to 
supply working capital. 

Question 15 — If I am turned 
down by a regional office, can I ap- 
peal to the Washington —head- 
quarters? 

Answer: It is not necessary to 
make such an appeal since regional 
offices, while they have authority to 
approve the smaller Small Business 
Administration loans, do not have 
authority to decline them—they can 
only recommend to the Administrator 
in Washington that they be declined. 
Such loans are always reviewed in 
Washington. When a loan application 
is declined by the Washington office, 
the businessman may appeal for re- 
consideration if he can show that he 
can successfully overcome the objec- 
tions that the Small Business Ad- 
ministration had for refusing the 
loan. 
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release that has a good photo in- 
cluded. Check these ideas on public- 
ity pictures: 

>» SHow Pusticiry ANGLE: Try to 
get some recognition of your plant 
into the photo. This will remind read- 
ers of you, both the company and its 
products and get the message over to 
people who do not read the copy. 

» Use Giossy Puoros: Your editor 
will be able to use glossy photos 
better. The reproduction will be much 
clearer and be better publicity for 
your ready mixed or concrete prod- 
ucts plant. The best size is 8 x 10 
although 5 x 7 can be used. 

> Ipentiry PxHotos: Be sure you 
have some identification on your 
photo. A rubber stamp is best. At- 
tach a sheet of paper with the infor- 


(article begins page 20) 


mation about the photo names 
of people, identification of equip- 
ment, project working on, etc. 

> Prorect Puotos: When mailing 
photos use corrugated cardboard on 
either side of the photo. Use envelopes 
the right size to eliminate slipping. 
Use library paste, rubber cement or 
scotch tape to attach caption sheet 
on back—glue shows up in the en- 
graving. Don’t write on the back of 
photo—marks show through on 
printed picture. 

These twenty-one do-it-yourself 
ideas will help you save money and 
make it easier to prepare publicity 
that will break into print—give your 
public relations program a boost. 
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Building Competent Foremen 


(article begins page 28) 


including a foreman. At this point 
some managers will ask, “does that 
mean that I’ve got to ‘soft-soap’ these 
guys every 5 minutes? I don’t ask 
them to work for nothing; the pay’s 
my thanks.” 

The answer is that soft-soap is 
worse than useless. And pay, in and 
of itself, is not enough. For the best 
foreman relations, supervisors must 
feel that they belong with the execu- 
tive group. It is all but impossible to 
do this without some genuine indica- 
tion that executives recognize and 
value the role the foreman plays. 
What is said or done has got to ring 
true; fake sentiments are soon de- 
tected and serve only to breed mis- 
trust. 

Moreover, the personal touch is im- 
portant. Appreciation coming directly 
from the top man, in person, means 
vastly more than hearing from some- 
one else that “the old man asked me 
to tell you he thinks you’re doing a 
good job.” It is important for top 
executives to go to the foreman’s 
workplace as often as they can—to 
see, and to be seen on cordial terms 


with the foreman. 
Offer Promotion Opportunities 


e Another aspect of foreman rela- 
tions is offering a chance for advance- 
ment. Foremen should be told that 
they will be considered for higher 
executive jobs unless they request 


otherwise. There are exceptions, of 
course, but most foremen will feel 
more a part of management if they 
can see the supervisor's job as a def- 
inite rung on the executive ladder. 
This means “promotion from within” 
in fact, not just in theory. People 
must actually be allowed to rise from 
work force to supervisor to upper ad- 
ministrative rank. 

To be sure, promotion opportuni- 
ties can be a real problem in a small 
company. There may not be many 
foreman jobs in the first place, and 
still fewer executive positions in the 
second. Promotions can’t be made 
very often. Also, the very top posts 
may be filled by owners of the busi- 
ness. In such a situation, however, ef- 
forts to find ways of promoting a 
capable foreman should still be made 
before an outside man is brought in. 


Pay Them Fairly 


e Any sensible manager knows that 
among average foremen prestige, 
authority, and the satisfactions of 
doing are more sought after than sal- 
ary. But money still talks loudly as a 
sign of success and status. Conse- 
quently, fair pay is always important 
in improving foreman relations. 

By and large, there is no wide- 
spread fear of unemployment today. 
Similarly, there seems to be relatively 
little reluctance*to shifting residence 
to a different locality. The result is 
that the typical foreman feels free to 


judge critically the financial and non- 
financial aspects of his job, and to 
move on if the combination doesn’t 
seem right. To see the other fellow 
making substantially more for the 
same kind of work usually seems 
wrong. ; 

“Fair pay,” of course, is a relative 
term. What is fair in one case will not 
necessarily be so in another. As a 
rule-of-thumb it has been said that job 
satisfactions compensate to some de- 
gree for lower-than-average pay and 
vice versa. But it is also often found 
that it takes a large assortment of non- 
monetary rewards to make up for a 
small deficiency in pay. 

Some small companies have ex- 
perimented successfully with bonus 
and profit-sharing to tie the foreman’s 
earnings, at least in part, directly to 
the success of his company. Another 
approach, available to incorporated 
concerns, is the use of stock-purchase 
plans. The pitfalls and opportunities 
of these devices have to be sized up in 
each individual case. 

However, in the face of stiffening 
competition, small plant managers are 
becoming increasingly conscious of 
the need to pay foremen at least the 
average salary being offered in the 
labor market in which they compete, 
and to provide all possible non-mone- 
tary rewards, as well. In the words of 
one manager: “What supervisors do 
with the plans and policies of exec- 
utives can make or break the eff- 
ciency of a company. A good foreman 
lost is a real competitive blow. We 
think a foreman should earn about 
25 percent more than the highest-paid 
employee he supervises.” 





@ Officer and delegates at the 9th annual convention of the 
Ready-Mixed Concrete Assn. of Wis. New officers (L to R} 
are: vice president, Leonard Tews, Tews Lime and Cement 
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Co.; treasurer, Harold Mulvey, Twin City Transit Mix Con- 
crete Co.; president, B. C. Froemming, Central Ready- 
Mixed Concrete Co.; and executive secretary, Tom Durkin. 
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A Look at What’s New in 


EQUIPMENT and MATERIALS 


Johnson Has New Bulk 
Cement Transfer Plant 


A 500 bbl. per hour capacity bulk 
cement transfer plant, designed to 
require a minimum of maintenance, 
has been introduced by the C. S. 
Johnson Company, P. O. Box 71, 
Champaign, Ill. The plant provides 
an economical and convenient method 
of transferring bulk cement or similar 
bulk material from hopper cars to 
trailer or dump trucks. 


Easily transported, the transfer 
plant is readily erected on a timber 
mat and braced with guy wires. Only 
minor excavation is required prior 
to set-up. It can also be erected with- 
out guy wires by bolting to a rein- 
forced concrete mat. 

Bulk material is carried from the 
bottom of the hopper car by a 12-inch 
diameter screw conveyor. Screw in- 
cline is adjustable up to 10 degrees. 
Heavy steel conveyor trough has re- 
movable, dust sealed steel covers. 
Plant also comes equipped with can- 
vas shrouds and attachment plates for 
hopper bottom of the railway car. 


For more information use postcard facing page 48. 


A 4 in. pitch, all-steel elevator chain 
has ground and heat-treated alloy 
steel pins and hardened knuckles. 
Chain carries 16 x 8 in. welded 
steel buckets at 16 in. centers. The 
22 x 50 in. steel elevator casing has 
a built-on ladder for access to take- 
ups and grease fittings at the head. 
Spout for loading into trucks is made 
of 12 in. diameter, corrosion-resist- 
ing steel and includes a _ canvas 
shroud. 

Power for the screw conveyor and 
elevator is furnished by a gasoline 
engine with clutch takeoff, or an 
optional 10 horsepower, 220/440 v. 
electric motor, Multiple V-belts from 
motor to a shaft-mounted speed re- 
ducer on the boot shaft control oper- 
ating speeds. 


Enter T43 on Inquiry Card 


How To Use Perlite 
For Insulating Concrete 


Specifications and applications for 
the use of Permalite insulating con- 
crete for roof decks and floor fills 
are set forth in a new bulletin No. 
C11-1959 just released by the Mining 
and Mineral Products Division of 
Great Lakes Carbon Corporation. 

The eight-page catalog includes 
specifications for the mixing and ap- 
plication of insulating concrete made 
with Permalite expanded perlite, Gen- 
eral characteristics of Permalite con- 
crete are also discussed. Engineering 
data charts provide complete informa- 
tion on composite roof deck systems 
using Permalite insulating concrete 
as fill over corrugated steel decking, 
structural concrete, paperbacked wire 
mesh, formboard systems, and rib 
metal lath. Data includes total safe 
uniform loads and physical proper- 
ties of the finished deck. 

Permalite concrete fire ratings are 
given for unprotected steel roof deck- 
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ing, a steel column for exterior use, 
perlite concrete curtain wall and 
four-inch perlite concrete _ blocks. 
Floor construction data for I‘ermalite 
includes applications with radiant 
heat pipes in the floor, radiant heat 
ducts in the floor and cellular steel 
flooring. 

Copies of the bulletin No. Cl1l- 
1959 are available without charge 
from the Perlite Dept., Mining and 
Mineral Products Division, Great 
Lakes Carbon Corporation, 612 So. 
Flower St., Los Angeles 17, Califor- 
nia. 


Enter 144 on Inquiry Card 


Brochure Describes New 
Hyster Straddle Carrier 


A four-page brochure describing 
the new M300E straddle truck car- 
rier has been published by the Hy- 
ster Company. Some of the truck’s 
many advanced design features de- 
scribed in the brochure include: 
greater power, better maneuver- 
ability, smoother ride, and improved 
operator comfort. 

For copies of this brochure and 
specifications on the new Hyster 30,- 
000-pound capacity carrier, contact 
your nearest Hyster industrial truck 


Speed Concrete Deliveries — Cut Costs 


MONARCH 


POWER 
HYDRAULIC 
rote} pai te] S| 





RAISE, HOLD or LOWER 


in 


seconds automatically 


With DYNA-CHUTE the discharge chute operates automatically. 
Just flick the control handle and the chute is raised, held or 
lowered instantly. Save time — keep deliveries on schedule. 
Thousands in use coast-to-coast. Easy to install and simple to 


operate. 


Modernize your existing ready-mix trucks with this 


safe, automatic speed control. Specify DYNA-CHUTE for your 


new units. 


All necessary parts are included to fit standard 


makes of mixers. See your dealer or write for full details. 


MONARCH ROAD MACHINERY COMPANY 


1331 MICHIGAN ST., N. E. - 


34 For more information use postcard facing page 48. 


GRAND RAPIDS 3, MICHIGAN 


dealer or write to Hyster Company, 
1003 Myers Street, Danville, Illinois. 


Enter T45 on Inquiry Card 


New Generator Overdrive 
Keeps Battery Charged 


A newly-developed generator over- 
drive system assures peak generator 
performance and constant battery 
charge for all types of automotive 
vehicles, even at curb idle with all 
accessories operating simultaneously. 

Called Gen-O-Drive, the unique 
overdrive is distributed by Consoli- 
dated General Products, P. O. Box 
7425, Houston 8, Texas. Economical 
in cost, Gen-O-Drive works by in- 
stantly increasing generator rotation 
when the engine is idling or running 
at low speed. As engine speed in- 
creases, Gen-O-Drive automatically 
returns the generator to its normal 
operating rate. 

It has been fully field tested in 
cars and trucks by utilities, air bases, 
state police departments, fleet opera- 
tors and industrial users who demand 
maximum electrical current at any 
engine speed to operate radiotele- 
phones, fork-lift units and additional 
special equipment as well as head- 
lights, radio, heater and air condi- 
tioning. 

Gen-O-Drive is value to 
operators of local delivery vehicles 
used in stop-and-go traffic and which 
may need to idle for long periods. 
Since the Gen-O-Drive keeps the bat- 
tery from discharging under such use, 
“dead” batteries and lost time due 
to service calls for recharging are 
virtually eliminated, according to the 
manufacturer. 

In a typical test, the Gen-O-Drive 
was attached to the generator and 
with engine idling the ammeter, or 
other battery power indicator was 
checked. It showed no discharge. 
Then, the driver turned on_ head- 
lights, radiotelephone, radio plus 
other electrically-operated equipment. 


also of 


} 


A second check of the indicator still 
showed that the battery was not run- 
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ning down. 

Maximum current availability is 
coupled with constant voltage regula- 
tion, according to the manufacturer, 
to prevent battery overcharging and 
preclude sudden surges of high volt- 
age that might damage electrical 
components, 

Gen-O-Drive than 
3/4 hp. to operate and is easily at- 
tached to any automotive generator, 
standard, heavy-duty or A.C. No 
special tools o1 complicated mount- 
ings are needed and all components 
required for installation are furnished 
with the unit. Because this mechani- 
cal system is simple in construction, 
it does not require periodic servic- 
ing, the manufacturer states, 


requires less 


Enter T46 on Inquiry Card 


New Plastic Facing 
For Concrete Blocks 


Pre-finished, plastic-faced concrete 
or lightweight block that permits the 
erection of finished walls in one op- 
eration is now available throughout 
the United States parts of 
Canada. 


and 


Aristocrat block, this 
construction ma- 
lathing, 
Construc- 
material 
earlier oc- 


Known as 
load-bearing 
terial eliminates 
plastering, and 
tion time and _ labor 
costs are reduced, and 
cupancy of the building is permitted. 


new 
need for 

painting. 

and 


sin, produced by American Cyana- 
mid Co., combined with marble chips 
or other decorative aggregate such 
as oyster shell integrally and perma- 
nently bonded to the block by a 
patented process. Nine standard 
colors are available, and _ special 
colors may be ordered at extra cost. 

The blocks may be used for in- 
terior or exterior walls and are avail- 
able in single or double facing, as 
well as end facing. The double-faced 
blocks may be ordered with inside 
and outside faces of contrasting tex- 
ture and color. 


Complete information is available 
from the developer of the plastic 
facing, Volz Products, Inc., 8801 
Page Ave., St. Louis, Mo. Some 40 
block producers in the United States 
and Canada have been franchised 
to produce and sell Aristocrat blocks. 


Enter T47 on Inquiry Card 


New Book Devoted To 
Belt Conveyor Idlers 


Book 2716, “Belt Conveyor Idlers.” 
available from Link-Belt Company, 


your MIALR "=" 


WITHA... 


Wh 


STEARNS 


DIRECT GEARMOTOR DRIVE MIXER! 


Ava//lable in 42 and 50 cu. ft. capacities and the 


new 75 ft. ““‘Double Drum” 


ym’ 
THE @ ® BASIC QUESTIONS ANSWERED! 


1. Stearns Gearmotor Drive Mixers ELIMINATE the clutch and pulley, V-belt drive, 
countershaft and countershaft bearings, drive gear and pinion . . . FOR REDUCED 
MAINTENANCE. 2. Stearns Gearmotor Drive Mixers feature the gearhead in a 
sealed oil bath... FOR LONGER EFFICIENT OPERATION. 3. Stearns Gearmotor is 
coupled direct to bladeshoft by flexible coupling, packed in lubricant and enclosed ... 
FOR SAFETY AND SMOOTH—QUIET OPERATION. 4. Stearns Gearmotor Drive 
Mixers are equipped with the best antifriction thrust bearings available . . . FOR 
LONGER LIFE, LESS DOWN-TIME. &. Stearns Gearmotor Drive Mixers are standard 
equipped with Ni-hard sectional type, interchangeable liners, and Ni-hard blades... 
FOR MAXIMUM WEAR-RESISTANCE AND DURABILITY. 6. Stearns Gearmotor Drive 
Mixers feature pneumatically operated discharge door with fingertip control* ... FOR 
HIGH SPEED BATCH HANDLING. 7. Stearns Gearmotor Drive Mixers offer the ex- 
clusive materials sampling door* . . . FOR OPERATOR SAFETY AND QUALITY CHECK. 
8. Stearns Gearmotor Drive Mixers are standard equipped with water distributing 
manifold and grid drum cover ... THE MOST COMPLETE MIXER FOR THE CONCRETE 
PRODUCTS INDUSTRY. 

Write for Illustrated Folder and Full Details—TODAY! 


STEARNS 


MANUFACTURING COMPANY ~ INC 
ADRIAN «© MICHIGAN © U.S.A. 


og TB 


All of this is accomplished without 
sacrifice in quality or appearance. 
Aristocrat, in fact, provides architects 
and builders with freedom of 
choice of texture and color. In ap- 
pearance, the block resembles granite. 


*Optional on smaller mixers 


WwW ide 


The plastic facing is polyester re- 
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contains detailed engineering selec- 
tion data on five new series and 23 
types of belt conveyor idlers and il- 
lustrates their versatility for a wide 
range of conveyor applications. 
The new 40-page book lists the 
complete line of idlers now being 
manufactured by the company for 
belt widths of 14 inches up to 84 
inches. All idlers are equipped with 
inverted angle bases and removable 
steel retainer clips that hold idler 
rolls securely in position. “Grease- 
through” feature permits lubrication 
of all rolls simultaneously from a 


single fitting. This is a new feature 
on all series except the lightest duty 
idlers. All idlers are shipped from the 
factory filled with grease ready for 
immediate field installation. 

The new book is conveniently key 
indexed for reference, as a 
handy aid in exact 
idlers to match specific belt conveyor 
operating requirements. A copy can 
be obtained without cost by writing 
to Link-Belt Company, Dept. PR, 


Prudential Plaza, Chicago 1. Illinois. 


easy 
selecting the 


Enter 748 on Inquiry Card 


The New Model “60” OSWALT BLOCK MACHINE 


Pat. No. 
2,770,346 


—designed for 
High Production of 


QUALITY BLOCKS 


This powerfully built machine offers you plus values that will pay off 
in extra profits. It combines all the service features, developed by 


Oswalt engineers and proved in scores of plants. 


Front-end Pallet Feeder—saves time, space and 


Ylow 
avatlable 
with 


labor. Smooth-action Block Ejector—insures gentle 
delivery of perfectly formed units. 
Improv ed Vibration and Cam Design—increases 


output by faster time of cycle. 


Simplified Height and Density Control in com- 


The OSWALT 
Off-Bearing 
Block Hoist 


Also adaptable 
to other makes 
of machines. 


bination with Panel Light System enables operator 
to maintain uniformity in moulding. 


Refer your block production problems 
to Oswalt engineers. Their experience 


is at your service. 


OSWALT ENGINEERING SERVICE CORP. 


1335 Circle Ave., 


Phones: EStebrook 8-4664 (Chicago) 


For more information use postcard facing page 48. 


Forest Park, til. 


° FOrest 6-2798 (Suburban) 


New Batching Units 
In Toledo Scale Line 


The addition of three new concrete 
batching units with drop beams is 
announced by Toledo Scale, and pro- 
vides a complete line of concrete 
batching systems and a resultant sav- 
ings in time, materials and product 
uniformity. 

It is stated that the user can now 
choose among three new models ac- 
cording to the degree of automatic 
controls desired. One provides man- 
ually-operated drop beams; one auto- 
matic cutoff for each ingredient and 
manually-operated drop beams; and 
the third motor-operated drop beams. 
These three along with the Toledo 
concrete batching system with re- 
mote-setting Remocon controls, pro- 
vide a full range of models which 
can be selected to solve particular 
concrete batching problems. 

Each of the three drop beam mod- 
els uses the Toledo double pendulum 
dial to provide an accurate weight 
indication. Operation of each of these 
systems is simple and differs only to 
the extent of the semi-automatic 
equipment standard to each model. 
The motor-operated drop beam sys- 
tem automatically controls all ingre- 
dients except water while the other 
models require either manual cutoff 
or manual initiation of the “feed” 
cycle 


To compensate for moisture in the 
ingredients a full set of percentage 
discs is provided with each of the 
units. These are added to the beams 
in accordance with the percentage of 
moisture in each ingredient. By re- 
moving these discs, at the time the 
water is added to the mix, compensa- 
tion is made for water in the “dry” 
ingredients and the accuracy of the 
mix formula is fully maintained. 

All models in the Toledo line of 
concrete batching systems may pro- 
vide for transmission of weight fig- 
ures and data to remote locations. 
Weight data can be _ typewritten, 
numerically listed and totaled, stored 
for delayed recording, recorded by 
tape punch code, or introduced into 
a data processing system. 
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For further information write Cur- 
tom Products Division, Toledo Scale, 
Division of Toledo Scale Corporation, 


Toledo 12, Ohio. 


Enter T49 on Inquiry Card 


New 750 Hp. Package 
Boiler By Cyclotherm 


A 750 hp. package steam genera- 
tor, said to be the highest capacity 
fire-tube boiler manufactured since 
the establishment of the package 
boiler industry in 1935 is now manu- 
factured by Cyclotherm Division, 
National-U.S. Radiator Corporation, 
Oswego, New York. The powerful 
new unit delivers 26,000 pounds of 
steam per hour at over 80 per cent 
efficiency. 

Because of the patented Cyclonic 
Combustion principle incorporated in 
the design of the new unit it is no 
larger than most 500 hp. package 
generators. Overall dimensions are: 
28’ x 96” x 10'8”. Designed for 
heavy oil or gas, the boiler can be 
adapted to burn either LP-Gas or 
light oil, as well. Modulation over 
an extremely wide permits 
guarantee of efficiencies of 80 per cent 


range 


or better down to a small fraction 
of the rated 750 hp. capacity. 

The husky steam generator opens 
new prospects for plant engineers by 
combining all the advantages of pack- 
age steam generators, high efficiency; 
simplified automatic operation; com- 
pact size; inexpensive installation; no 
stack required; unified responsibility 
for operation with steaming capacities 
formerly associated exclusively with 


HRT boilers assembled at the plant 
site, requiring large smoke stacks, 
separate buildings, etc. 

The Cyclotherm C-26,000 makes 
it possible to utilize package boilers 
for many industrial processing loads 
formerly considered too big for a 
single package boiler and makes 
multiple installation of these units 
competitive with all but the largest 





Four aggregates 
ily batched from this TW200M 


screw 





ind cement can be speed- 
Tandex 
plant. 565 barrel cement bin is served by 
UD-15 elevator and 30 foot undertrack 








industrial boiler installations. 

The 750 is the latest addition to 
the line of Cyclotherm steam genera- 
tors that range in size from 18 to 
750 hp., operating at pressures up 
to 200 psi. 


Enter T50 on Inquiry Card 


Bulletin Outlines Wire 
Rope Inspection Plan 


The effective service life of wire 
rope can be substantially increased 
by a proper program of inspection 
according to Red-Strand Service Bul- 
letin No. 104, issued by Leschen Wire 
Rope Division, H. K. Porter Com- 
pany, Inc. 

Proper operation and maintenance 
of wire rope is impossible without 
regularly scheduled inspections so 
thorough and accurate that any con- 
clusions drawn from them can _ be 
fully trusted. This illustrated bulletin 
explains when inspections should 
start, how often they should be made, 
how they should be reported, and a 
point-by-point check list of the things 
that should be done each time an in- 
spection is made. The importance of 
equipment inspections is emphasized 


FOR... INCREASED EFFICIENCY 
FOR... IMPROVED OPERATION 


BATCHING 


PLANTS 


Designed by qualified E/E engineers... 
offering low initial cost and top performance 


If you are interested in the ready-mix concrete business . . . 
E/E will recommend the set-up best suited for your opera- 


an existing plant... 


tion. Get the FACTS and there is no obligation. 


nearby E/E distributor. 


or wish to improve 


Just write today or see your 


Prefabricated for QUICK Erection 


CORGAL BULK STORAGE SILOS 


Corgal silos cost only a fraction of the price of conventional welded types. 
Built of durable corrugated galvanized steel. Double bolted vertical seams 
for maximum strength and weather-proofing. Steep 60 sloped cone insures 
fast, free flow @ choice 6, 9 and 12 ft. diameters, capacities of 29 to 484 


barrels. 


Porto Screws 
Pneumatic 
Concrete 
Guns 
Masonry and 
Concrete 
Saws 
Complete 
Blade Service 
Roll-O-Hoists 
& Tuggers 


Complete Material 
Batching Bins 
Plants Unit 
Complete Batchers 
Central Mix- Water 
ing Plants Batchers Electric 
Portable Cement Silos Vibrators 
Batching Belt @ Aeration 
Plants Conveyors Controls 
Trolley Type Screw @ Buckets and 
Bin Batchers Conveyors Hoppers 


Elevators 
Rotary Feed- 
LEADING MANUFACTURER OF CONCRETE oa see 


MATERIAL HANDLING EQUIPMENT 


ENGINEERED EQUIPMENT, INC. 
WATERLOO, IOWA 


EQUIPMENT 


See ee mas ewes 
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odson’s 
igest 


Dial D for Dodson 


“I’m in trouble! Can you come over 
right away?” It was Hal Jasper’s voice 
on the phone—a pitch higher than usual 
and somewhat frantic. Time: 3:00 
o'clock in the morning on a Thursday 
about a month ago. Mission: Rout me 
out of bed to help out on a grain- 
elevator job his contracting firm was 
pouring. 

If I said I’d leaped out of the sack 
wide awake and alert, eager to meet any 
challenge, I’d be kidding myself. I only 
remember stumbling into some clothes 
and heading the car toward the address 
he’d stammered out. 

When I arrived at the floodlighted job 
site, it was starting to snow, and I no- 
ticed the air had a bite it didn’t have 
the evening before. I saw Hal directing 
some ready-mix trucks toward a crane, 
so I hurried over. 

“Oh, hello, Dod,” he 


“ ” 
have you seen my 


said absently, 


“Don’t tell me. I know your problem,” 
I interrupted reassuringly. “It’s a con- 
tinuous pour and the temperature 
dropped on you. You'd better call the 
ready-mix company and tell them to 
add Calcium Chloride right away. It’ll 
speed setting, cut your protection period 
in half! More important, your concrete 
will flow faster, fill the forms quicker, 
and ss 

“T know,” he broke in edgily. “Called 
‘em hours ago. You know I’m sold on 
Calcium Chloride.” 

I was flabbergasted. “Then why did 
you arouse me from a sound sleep in 
the middle of the night when Pe 

“YOU?” Hal’s face broke into a 
sheepish grin. “I’ve been waiting for 
my day foreman. Must have misdialed. 
You see, the night man hurt his foot, 
and ¥ 


—L. D. Dopson 


P.S. If you'd like to pore over some enlight- 
ening facts on improving concrete, write for 
our booklet, “How To Make Better Con- 
crete Products and Ready Mix.” Wyandotte 
Chemicals Corporation, Wyandotte, Michi- 
gan. Offices in principal cities. 


Wyandotte 


CHEMICALS 


MICHIGAN ALKAL! DIVISION 
HEADQUARTERS FOR CALCIUM CHLORIDE 
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together with useful information con- 
cerning evaluation of the findings. 

The Leschen bulletin may be ob- 
tained free by writing: Leschen Wire 
Rope Division, H. K. Porter Com- 
pany, Inc., 2727 Hamilton, St. Louis 
12, Mo. 


Enter T51 on Inquiry Card 


Hyster Announces New 
Lift Trucks Models 


An all new series of 6000, 7000, 
and 8000 pound capacity lift trucks 
has been released by Hyster Company. 
These trucks are part of Hyster’s 
newly announced Challenger line of 
pneumatic-tire trucks. The Challeng- 
er 70 and 80 are the only pneumatic- 


tire trucks on single drive wheels in 
these weight capacities offered by 
any manufacturer. The narrow width 
of single drive wheel design, plus 
short turning radius and power steer- 
ing, permits the use of these lift 
trucks in standard, single door box- 
cars. Dual wheels are optional on all 
three models. 

These new trucks are powered with 
six cylinder, 70 HP Continental en- 
gines that develop 168 pound-feet of 
torque at 1200 rpm. Large reserve 
power of this heavy-duty engine gives 
these trucks the fastest lifting speed 
in the industry, up to 66 feet per 
minute. Operating speeds up to 17 
miles per hour are the fastest in this 
class of truck. 

A newly developed two-speed pow- 
er shift Hystamatic transmission is 
available on all models as optional 
equipment. This is the first fully 
power operated two-speed transmis- 
sion available in the industry. It 
offers the most advanced concepts 
in industrial truck transmissions 
eliminating engine lugging and stall 
and automatically adjusting to all 
road and load conditions. 

Standard transmission is a three- 
speed, constant mesh unit. Clutch has 
Feramic facing, providing up to six 


times normal clutch life. A long 
period of intensive research, develop- 
ment, and testing was engaged in 
before the final brake design was 
established for these units. The unit 
is 1214 inches in diameter, but de- 
velops the torque of a much larger 
unit for smoothly controlled stops. 
Maneuverability of the trucks is ex- 
ceptionally good because power steer- 
ing is standard equipment on all 
three models and because of a short 
turning radius. Excellent operator 
visibility, a key feature in all Hyster 
designed trucks, permits safe, fast 
travel either forward or in reverse. 

These key points add up to a truck 
that is powerful and fast for difficult, 
outside handling operations yet com- 
pact and maneuverable for inside 
handling and boxcar loading and 
unloading. For additional informa- 
tion contact your nearest Hyster in- 
dustrial truck dealer or write Hyster 
Company, 1003 Myers Street, Dan- 
ville, Illinois. 


Enter 752 on Inquiry Card 


Concrete Joint Curing 
Tape Is Newest Method 


A new four-feature concrete joint 
curing tape has been put on the mar- 
ket by the Presstite-Keystone Engi- 
neering Products Co. 

Called ConSeal, the new tape is 
said to be the only material of its 
kind on the market capable of per- 
forming four jobs on newly sawed 
and/or formed joints in portland ce- 
ment concrete: (1) retains all the 
original moisture in the green con- 
crete essential for curing the joint 
walls and edges; (2) prevents infil- 
tration of foreign matter into the 
joints until they can be sealed; (3) 
eliminates need for running a saw 
blade through the joints prior to seal- 
ing to clear them of incompressible 
and other foreign matter; (4) elimi- 
nates need for blowing joints with 
compressed air prior to sealing. 


ConSeal consists of two parallel 
ribbons of mastic, set about 114” 
apart, applied to a polyethylene tape, 
and protected by a glassine backing. 
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wantin | | SE ptic tank molds 


spection covers. 


f engineered to meet your 
THE TWO PIECE TANK 3 ' | specific handling problems 


All models exceed the ever increasing 
With tongue and groove a q 4 specifications of federal, state and 


seal. Middle section of ‘cipal : 
top is cast as integral municipal regulations. 


pad Tyr range. : Now you can build approved septic tanks that will be 
acceptable to suburbanites. Tanks of 500 to 2000 
~e e gallons capacity that operate under the conditions 
THE DEEP TOP TANK of the modern home with its electrical equipment 
te in constant use. All Norwalk tanks have 
removable inspection covers for easy cleaning. 


Molds of rugged, all steel construction, properly rein- 


With air space cover. 
forced, will give many years of profitable production. 








We manufacture distribution box “a be Write for detailed THE NORWALK VAULT COMPANY 
molds and grease trap molds. “oe information and prices. Dept. AB * NORWALK, OHIO 
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2 AND 3 BLOCK AUTOMATIC MACHINE 
THE MACHINE THAT HAS THE INDUSTRY TALKING! 


YOU WANT TO SELL BEAUTIFUL BLOCKS... 


If your present block machine does not 
produce blocks that are as good as your 
competition (or better), you will.. want 
to investigate the Praschak ‘‘Thunderbolt’’, 
available in two-block and three-block 


models. 


Produce blocks of higher quality! Meet 
and beat competition! with a Praschak 
‘‘Thunderbolt’’ completely automatic plain 
pallet block machine! 


NOW AVAILABLE BY CASH PURCHASE MODEL 20, TWO-BLOCK MACHINE, COMPLETE WITH 
OR ON EASY TIME PAYMENTS 8" MOULD, FRONT END PALLET FEEDER, AND MAG- 


NETIC FORK OFF-BEARER $9,000.00 
MODEL 30, THREE-BLOCK MACHINE, COMPLETE, AS 


ABOVE $12,000.00 


WRITE FOR DETAILS a OL Ok oP 0 Ga 0.008 00) | ee On OPE 0-0 Oot 0 oO A  FACTORY-TO-YOU PRICES 


MARCH, 1959 For more information use postcard facing page 48. 39 

















In use, the backing is snapped off, 
and the mastic ribbons are applied 
astraddle of the joint by pressing 
down on the polyethylene tape. 

Not only does ConSeal provide a 
positive seal that can be applied 
approximately thirty minutes after 
the ioint has been sawed and flushed 
with water — but it assures 
proper curing of the green concrete, 
by preventing evaporation of the 
original moisture which might later 
cause spalling were the concrete al- 
lowed to dry prematurely. 


also 


Illustrated literature is now avail- 





SYV7TRON 
CONCRETE VIBRATORS 


Electromagnetic 
Concrete 
Form 
Vibrators 


Electric or Gasoline 
Mass Concrete Vibrators 


Faster placing—produce better concrete 


SYNTRON Elec 
insures rm, 


forms, block 


Ttromaanetic 
mpacting and seftiina 


screeds 


unif 
ns making machines wa 

SYNTRON Ma Concrete Vibrators are 
footers, columns, foundat etc. Flexible 
Available 2 or 2 hp. Ele 
42 #4 


forms 


available in lengt! 


+ 


Gasoline Flexible Shaft 


Concrete Vibrator 


of 
haft with 


tric Motor or 5 


man operation loader and unloader. 

The new Jiffy-Lift loader is a true 
labor-saving device. Concrete block, 
brick, either palleted or banded, 


able for those interested in the new 
product. For a copy, address your 
inquiry to the Presstite-Keystone 
Engineering Products Co., 39th and 
Chouteau, St. Louis, Mo. 


Enter 153 on Inquiry Card 


Elberfeld Announces New 
Block Loader-Unloader 


The Elberfeld Manufacturing Com- 
pany, Inc., Elberfeld, Indiana, has 
introduced the 1959 Jiffy-Lift one- 


stone, tile and pipe or precast con- 
crete offer no loading or unloading 
problems. In addition to normal load- 
ing and unloading problems, the 
basic unit, with modifications, can 
be made adaptable to almost any 
material handling problem. 

With this unit, it is said users can 
triple their deliveries during seasonal 
demands. A one-man operation, the 
Jiffy-Lift handles 10,000 pounds with 
ease and affords ample depth of drop 
for all conditions. The unit features 
four-wheel drive which reduces track 
slippage and four-cable suspension 
which completely eliminates swing- 
ing. The supporting legs lock into 
position and give sturdy support re- 
gardless of terrain or conditions of 
ground. A new brochure is available 
on request showing uses and specifi- 
cations of the new Jiffy-Lift. 


Enter T54 on Inquiry Card 


0 eee 
Concrete Vibrator used 
in large footer form 


Automatic Typewriter 
On Richardson Scale 


Automatic control of a typewritten 
record of weights of individual in- 
eredients as well as batch weights 
is now offered by the Richardson 
Scale Co., Clifton, N. J., for use with 


7. tor 


Write for catalog data—FREE 


SYNTRON COMPANY 


324 Lexington Ave. 


BIN 
VIBRATORS 


For more information use postcard facing page 48. 


VIBRATING 
SCREENS 


Homer City, Penna. 


its Select-O-Weigh proportioning sys- 
tems. Other related information such 


VIBRATORY 
time. date, batch number. etc., 


PACKERS 


as 


CONCRETE 





BESSER 


The New Money Maker for 
Concrete Products Plants 


You have always wanted to produce lintels that match 

the beautiful texture of concrete block. And, of course, 

you wanted to do this on a PROFITABLE basis. Now 

— you can do BOTH by installing a Besser PreCaster, 

the time-tested, semi-automatic machine for making .,/ 

lintels on a fast, production basis. Ideal also for pro- 

ducing retaining wall cribbing . . . floor and roof slabs 

. .. fence posts . . . window sills, in fact, any concrete 

unit that will strip through a straight mold box. Opens 

up new avenues of profit for concrete block, readi-mix 5 csster 

and other products plants. ane om 
distributing 

°Get all the facts. Write device and 


for PreCaster Bulletin new power 
No, 133. feed drawer. 


BESSER Company Fi; 


ALPENA, MICHIGAN, U.S.A. 





Forrer's-Xt-LOO 
Powdered 


oncrote T Unstierzor 


does a better job . . . yet costs less! 


FORRER’S 
STAR PRODUCTS FOR MASONRY 


*% X-L 100. mn 
Powdered concrete plasticizer 

*% Kleen-Mix. 
Eliminates “build-up” on hoppers 
and mixers 


*% For-Air. + 
Concentrated air entraining agent 
*% Economy Release Oil 
A parting solution that cuts clean- 
up time by 50% 





Costs only Yc per bag of cement 


Cut your plasticizer costs to the bone with XL-100 dry powder. 
It weighs less — goes farther and does a better job. New process 
brings you a plasticizer that acts faster, takes 1/3 the amount (by 
weight) and does a superior job. Concrete blocks are shades whiter, 
denser and outside surfaces have smoother .texture. Increase con- 
tractor, builder satisfaction — deliver a better block for less than 
1/4c per bag of cement. Investigate Forrer’s XL-100 today! 


COMPARE! 
SEE THE AMAZING DIFFERENCE! Send for 
Forrer’s XL-100 is a drv hv- FREE 


a powder with —— Trial Sample 
and dispersing agents. It’s easy 1 

to use and economical too Today! 
costs but 4¢ per bag. 





FORRER’S, 2225 N. Humboldt Avenue, Milwaukee 12, Wis. 


National Sales Representatives for 


RAMSEY PRODUCTS 


*% A.B.C. Automatic Batching Controls 
Completely automatic weighing, mix- 
ing and handling 
Sand Moisture Probe. 

Measures sand moisture content 
Moisture Meter 

Regulates water in concrete mix 
automatically 

Calcium Chloride Dispenser 
Automatic batching control. 


orrer’s 


PRODUCTS FOR MASONRY 
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can also be recorded automatically 
by this new typewriter readout, com- 
pany officials say. A special feature 
added to the typewriter is a new 
“column verifier.” This is a printed 
circuit attached to the typewriter car 
riage which operates through a 
checking circuit to insure that the 
data being typed out is recorded 
the correct columns. 

In addition to standard typewriter 
features. all keys on this Richardson 
readout are solenoid operated (D.C.) 
Maximum typing speed is 11 charac- 


ters per second, and carriage length 


inches. A 


regulates 


is available up to 2714 
special interlock switch 
typing sequence and speed, An index- 
ing printed circuit is arranged so 
that if the typewriter carriage is out 
of sequence with the serial input 
circuit, the printing cycle will stop. 


The carriage must be properly aligned 


under the correct columns in ordet 
to continue operation. 

The typewriter readout may _ be 
used for printing individual net 
weights of each commodity, mate- 
rial or item and the total weight; 
or it may be used to print accumu- 











power, and maintenance. 


tion. 


return. 





The Advanced Simplified Plain Pallet 


KENTWIN 


Produces 2 blocks or equivalent per cycle at prices that 
meet competition and yield a good profit. 

it is scientifically designed and ruggedly built to give top 
performance for many years with low costs for labor, 


Electric, hydraulic and mechanical automation units com- 
bine to give efficient performance and low cost of opera- 


Dependable, rapid, automatic operation minimizes labor 
cost. Once started by pushing a button the KENTWIN 


runs automatically. The onlv labor required is that of the 
offbearer. And his work is simplified by the front pallet 


KENT MACHINE 


KENTHREE also available with same desirable features. 


GET OUR 
NEW 
COLORED 
LITERATURE 


She 


COMPANY 


CUYAHOGA 
FALLS, OHIO 


SUBSIDIARY OF 
THE LAMSON & 
SESSIONS CO. 




















For more information use postcard facing page 48. 


lated amounts and total weight. It 
is also used for billing. in which case 
customer’s name. address and addi- 
tional information may either be 
typed manually or automatically by 
pre-punched cards. For additional 
information on this new typewriter 
readout. write Hart Bandstra, the 
Richardson Scale Co.. Van Houten 


Ave.. Clifton, N. J. 


Enter T55 on Inquiry Card 


PCA Offers Free Use Of 
Farm-Home Show Display 


If your promotional efforts include 
exhibiting at state fairs, regional 
farm shows, farm and home 
or commercially sponsored 
tions, this free self-pack display unit 
will help you present the concrete 
masonry story to your farm audience. 
The exhibit measures 2x4x8 ft. when 
closed and is 2 ft. deep, 10 ft. wide 
and 8 ft. high when opened to dis- 
play position. Ten full-color trans- 
parencies show the uses of concrete 
masonry in farm construction and 
illustrate why masonry is 
the preferred building material. 


shows, 


eXposi- 


concrete 


Concrete Meaghey is Preferred. -e 


Although there are no moving 


parts, exceptional lighting arrange- 
ments and a flasher unit attract at- 
tention to the three-dimensional ex- 
hibits. The total unit weighs approxi- 
mately 600 |b., but one man. after 
delivered and 


assigned 


the case has been 
properly positioned in the 
exhibit area, can open the case, put 
up the header sign and connect the 
unit to an electrical outlet without 
difficulty. After erection, the exhibit 
can be left unattended if necessary. 

All the photographs and copy are 
permanently affixed to the main dis- 
play. However, the right wing of the 
panel is designed to hold an indi- 
vidual panel. Measuring 21x39 in., 
this space can be used to display 
your company name and photographs 
of your plant or farm buildings in 
which your product was used. Your 
promotional message may also be 
included. These special panels will be 


CONCRETE 





Handling equipment with fingertip control. . . 


SAVES PRODUCTION TIME 
HELPS INCREASE PROFITS 


Battery 
Powered 
Transfer 


Cars 


< series for heavy duty use. Models for trans 
ferring dryer and rack cars or other heavy. bulky 
Iwo torward speeds and reverse. positive foot 
brakes, or electric brakes, fingertip control. No 
or other electrical connections needed. Selenium 1 


® 
os 


t 


Cor Pusher 
tronically operated Heavy duty. Speeds load 
oading, reduce ing of autoclaves. Capable 
© fatigue. Push but of pushing 17 loaded cars 
Is rotate heavily into position. Mounts un 
or racks to der track. Rugged 
nine pesitions quickly and Struction assures long 
smoot minimum maintenance 


| 





THE MANUFACTURERS EQUIPMENT COMPANY 


218 MADEIRA AVE. * DAYTON 4, OHIO © Phone BA 2-5565 


Counter is dash- 
boord mounted. 
Switch mounted 
on frame... 
com actuated 
by drum. 


STATE and FEDERAL truck mixer jobs 
Deliver a BETTER MIX... « 


Install Durant Productimeter 3-Y-8440 on your 
trucks to count exact number of mixing revolutions, 
@/ COUNTER CAN BE CAB MOUNTED FOR EASY CHECKING 
Vv ROUGH ROAD JARRING WILL NOT “‘ADD'' COUNTS 
v COMPLETE KIT— NOTHING ADDITIONAL NEEDED 
Vv ENTIRE ASSEMBLY DUSTPROOF AND WATERPROOF 
Y DESIGNED FOR 6V. or 12V. SYSTEMS — EASY 
INSTALLATION 
Representatives in Principal Cities 
DURANT MANUFACTURING CO. 


1957 N. Buffum St., Milwaukee 1, Wis. 
57 Thurbers Ave., Providence 5, R.1. 


a 
PRO D uUCcTI METERS 


SINCE 1879 
Yd 
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COLOR STANDARDS FOR THE CONCRETE INDUSTRY 


the brand of quality and service 


USE THE FINEST CEMENT COLORS 


BUILDING BLOCK 


SPLIT BLOCK 
PATIO STONE 


NATIONWIDE DISTRIBUTION 








FRANK D. DAVIS COMPANY 


3285 E. 26th St., Los Angeles 23, Calif. 


eastern office: Meadow Rd., Nixon, New Jersey 











For more information use postcard facing page 48. 


Now! NEW ISSUE TRUCKS 


Bring You HIGH SPEED in 6xé6’s! 


GMC—MACK 
REO “EAGER 
BEAVER’’ 


LOW, LOW PRICES! GUARANTEED! TROUBLE-FREE! 
IN CURRENT OPERATION BY ARMY AND NATIONAL GUARD UNITS! 
e Complete Parts Stock! e Immediate Delivery! 

AT LAST—High Speed combined with power, outstanding 
performance, rugged get-up-and-go—bring you everything 
you've been looking for in a truck! 

And what a selection! Whatever your job, here’s the truck 
for you. The rough and ready Mack! The powerful, rugged 
GMC! The outstanding Reo “Eager Beaver!” Each model the 
latest, most advanced truck engineering available today—at 
prices so low it’s hard to believe. All with steel cab kits. 
Contact us, too, for the complete line of unused army trucks! 


For specifications, prices, delivery— 
write, wire or phone collect 


herons; Bnusesesin 
Omran. 


ARMY TRUCKS « PARTS « 
CONSTRUCTION EQUIPMENT 


ALLEGHENY BRANCH 
821 Lincoln Way West 
Chambersburg, Pennsylvania 


MAIN OFFICE 
766 South Third Street 
Memphis, Tennessee 
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SUSPENSION HOPPER SCALES 
For ACCURACY + DURABILITY 


Weighing Cement and Aggregates 


CARDINAL SCALE installation in Mobile Mix, 
inc., plant, Hutchinson, Kansas. 


Tested-and-proved Cardinal Dial and 
Beam Scales are used in ieading con- 
crete batching plants 


CARDINAL SCALES are highly flex- 
ible—can be installed into any special 
equipment. Suitable for all hopper 
sizes and shapes. Capacities: 500 Ibs. 
to 100,000 Ibs. Write for full details. 


Dept. ¢ 





SCALE MFG. CO. 


P. O. Box 28 — Webb City, Mo. 








= me ee me Cle ee eo 


IF YOU 


POUR CONCRET 
these catalogs are 


for you FFeC 
just check those desired 


——. 
CJ Catalog featuring EFCO 
Steel Forms available on 
@ purchase basis. 


C] Catalog featuring Econo- 
my Steel Forms available 


on a rental basis. —._._.» 


C] Catalog featuring EFCO 


Steel Forms, Economy : 
Steel Forms and Special = 
Economy Steel Forms.» 


TC] Folder featuring Economy 
Steel Forms for precast, 
prestressed concrete.» 


Economy Forms Corp. 
Box 128-H, H. P. Station 
Des Moines, lowa 


Please send literature checked above, and address of 
nearest sales office (there are 24 coast-to-coast). 


Name 





Firm name 





Street address 
City State 
ae Me Oe a ee Ek ee 
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created and furnished by you at your 
expense, 

This attractive exhibit is available 
on a free, loan basis. The unit will 
be scheduled, as requests are re- 
ceived, by the Portland Cement As- 
sociation Farm Bureau, 33 West 
Grand, Chicago 10, Illinois. It will 
be shipped to you prepaid. Upon 
completion of your exhibition, you 
will, per instructions from our office. 
ship the display prepaid to the next 
scheduled exhibit location or to Chi- 


cago. 


Enter 156 on Inquiry Card 


New Information Out 
On Gocorp Rackman 


Gene Olsen Corporation, 105 
Grace St., Adrian, Michigan, has 
published a new, profusely illustrated 
folder describing the Rackman unit- 
ized block handling system. Copies 
are available on request to the com- 
pany. 

One synchronized Rackman will 
automatically handle the complete 
output of the highest production 
block machine. Detailed drawings in 
the new folder show the complete 
operation which occurs in the follow- 
ing sequence: cured blocks and pal- 
lets are automatically removed from 
full racks; pallets are separated from 
the blocks and returned to the block 
machine; cured blocks are conveyed 
to the cubing area; green blocks, six 
eight-inch equivalents at a time, and 
pallets are automatically indexed into 
the empty rack; one lift truck trans- 
ports full racks of green blocks from 
the Rackman to the kilns and returns 
with full racks of cured blocks to be 
unloaded. 

The sychronized Rackman has 
been designed to provide maximum 
automation for plants that can use 
such a combination unit. However, 


No Matter What 


i 





restricted space in front of the block 
machine, traffic patterns or other fac- 
tors may indicate the use of detached 
units for some plants. The new foldei 
describes and illustrates such units 
and shows how they may be utilized 
in various ways. 


Enter T57 on Inquiry Card 


New 125-Bbl. Bulk Cement 
Truck Soon Available 


A simple, fast and dependable 
method for pneumatically handling 
bulk cement will soon be announced 
by Engineered Equipment, _ Ine.. 
Waterloo, Iowa. 


Using the new FE. E. system, a 125- 
barrel truck can be unloaded in 30 
to 35 minutes depending on_ the 
height the cement must be raised. 
And this new method eliminates 
maintenance problems all too com- 
mon in elevators and screw convey- 
ors. 

Pictured is a truck body fitted with 
complete accessories for pneumati- 
cally handling bulk cement by the 
new E. E. system. 

Write to Engineered Equipment, 
Inc.. lOOL Linden Ave., Waterloo, 
lowa, and a copy of a descriptive 
bulletin that will soon be “off-the- 
presses” will be reserved for you. 
However. E. E.. 
provide information for anyone that 
would like the details immediately. 


engineers will gladly 


Enter T58 on Inquiry Card 


SHAPE... 


QUINN CONCRETE PIPE FORMS 


Set The STANDARD For Producing Quality Pipe! 


Over 50 years of experience go into the production of every Quinn 
Concrete Pipe Form. That’s why the Quinn Heavy Duty form is recog- 
nized as the STANDARD the world over for producing quality concrete 
pipe at the lowest cost, Used in making pipe by vibration, spading, or 
tamping. Sizes for pipe 10” to 120” and larger. Tongue and groove (as 
shown) or bell end pipe in any length desired. No matter what size, 
shape, or length pipe you need, there’s a Quinn pipe form made to fit your 
requirements. Write today for our FREE catalog and estimates. 


Also Manufacturers of QUINN CONCRETE PIPE MACHINES 
oa 





(7772; MT a a) Ce 


CONCRETE 





JUST OFF THE PRESS 


NEW ENLARGED SECOND EDITION 
Manufacture of ——— 


CONCRETE 
MASONRY 
UNITS 





| 
| 
| 


by WILLIAM GRANT 


More Pages * More Subjects Covered * More Illustra- 
tions Charts and Tables * More of Everything that Made 
the First Edition the Most Popular Book on the Subject 


Ever Offered the Block Producer. 


ORDER YOUR COPY TODAY 


CONCRETE PUBLISHING CORP. 


$5.00 og hone 


CHICAGO 6, ILL. 








POSTPAID 


SEND CHECK OR MONEY ORDER — NO CURRENCY 
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$10.00 per column inch. Clos- 
ing date for classified adver- 
tising copy is 15th of preced- 
ing month. 





—CLASSIFIED ADS— 


1 ~ Marion % Yard Crane - $5,500.00 
PUNTA GORDA READY MIXED CONCRETE, inc. 
520 King Street Punta Gorda, Florida. 








FOR SALE 


epee Fifty Twe-Block Machine complete 

magnetic off-bearer, pallet return, 
= boxes, pallets and racks. Excellent 
Condition. 


Address: Box A-60, care CONCRETE 
400 W. Madison St., Chicage 6, iil, 


GERSON: GOOD WILL BUILDERS 


jiuakies necessities for the block in- 
d Line_ pins, twigs, corner block 
calcu . Complete ry on request. 


‘COMPANY Road 
MATTAPAN 26, Mas” 











FOR SALE 
H-3 Hydrocrane — 120 Bbi. Highway 
Trailer Cement Bulker. 
VANDER HEYDEN, inc. 
6633 W. National Avenue 
West Allis 14, Wisconsin. 


FOR SALE 


Three-Block Lith-l-Ber Block Machine (air 
powered), good running condition, 4 to 5 
cycles per minute, complete with air off- 
beerer and eight inch mold box. Price 
$2000.00 FOB our plant. 


Also for sale: 20 HP Ingersoll Rand Air 
Compressor, 2-stage with air cooler and 
receiver. Good condition. Price $2000.00 


ovr plant. 
SPEIGNER CONCRETE BLOCK CO. 
P. O. Box 1066 Dothan, Ala. 


PLAIN PALLET CLEANING 


We truck our machine to your pliant and supervise 
entire cleaning and planing off of pallet residue. 
No need to shut down as we will keep up with 
production. 


EDWARD A. LOBSTEIN 


31521 Cyril Drive Fraser, Michigan. 
Phone: Prescott 2-1135 

















FOR SALE 


Ress 5,000 pound Lift Truck. 
Overhauied and guoranteed. 
Priced for quick sale. 

H. G. Rapley, sales 
931 Wall St., Port Huron, Mich. 
PHONE: YUkon 2-0539 


INVENTORS AND MACHINE DESIGNERS 


National manufacturer is desirous of obtaining 
manufacturing and sales rights on any equipment 
or improvements used in concrete products plants 
on a royalty or outright purchase basis. Patents 
not essential. Protection guaranteed. 


Address: Box E-4, care CONCRETE 
400 W. Madison St. Chicago 6, Ill. 














FOR SALE 


Lith-I-Block two-at-a-time Hydraulic Block Ma 
chine. Attachments, al! blocks, racks, pallets 
mixer, skip, and aircompressor 

CONCRETE PRODUCTS & SUPPLY CO. 
267 Smith Sr. lafoeyette, indiana 





FOR SALE 
CONCRETE TRUCK MIXERS 
(as is — subject to prior sale) 


Jaegers — 3-4 cu. yd. capacity 
$300.00 each 


Smiths — 3-41 cu. yd. capacity 
$300.00 each 


Dumpcrete — 3 yd. capacity 
$500.00 
CONCRETE TRANSPORT MIXER CO. 
4983 Fyler Ave., St. Louis 9, Mo. 
PHONE: Flanders 2-7800 











FOR SALE 


500 NEW ‘4 x 18 x 18 plain steel pallets. 
$2.15 each. F. O. B. 


DURST BLOCK CO. 
Grand Ledge, Michigan. 


WANTED 


Representative actually calling on concrete block 
industry to represent substantial processing equip- 
ment on commission to large block manufacturers 
Must be thoroughly familiar with processing meth- 
ods of the industry. Responsible manufacturer 
attractive proposition, territorial protection. For 
full details Address 


Box A-51, care CONCRETE 


400 W. Madison St. Chicago 6, Iii. 














FOR SALE 


Several Besser Vibrapacs and one Bergen Tri- 
Matic, factory reconditioned, cleaned and painted 
Guaranteed good operating condition. Wil! super 
vise installation. Reasonably priced 


BERGEN MACHINE & TOOL CO., Inc. 
189 Franklin Avenue, Nutley, N. J. 





FOR SALE 


Small plent, serving Ohio. Mfg. colored 
concrete specialty products, patio 
stepping stones, floor and wall tile, shower 
receptors, T-Joice, pool coping, splash 
blocks, marbleized window sills and many 
other items. Complete equip., including 
mixers, vibrators, all molds, forms and 
formulas, and know-how, including 2 
trucks. Brick ard concrete bidg., 6000 sq. 
ft. with all utilities. Price $25,000.00, or 
will sell " invoice, 
approx. $12,000.00 and . af 
$150.00 per mo. Now efficiently run with 
3 men and enjoying a good volume. Write 
or call, LAfayette 2-2372. 


Cc. CONNOR 
15 W. Second St., Mansfield, Ohio. 











WANTED 


Twenty-five hundred plain pallets for 
Model 8&8 Machine. The size required is 
18” x 18" x Ye" 


HANCOCK CONCRETE PRODUCTS COMPANY 
Montevideo, Minnesota. 


E. L. CONWELL & CO. 
Established 1894 
ENGINEERS @ CHEMISTS 
INSPECTORS 


Cement, Chemical and Physical Laboratories 
Tests of Cement, Concrete, Sand, 
Steel, Cement Block, Cement Brick. 
Chemical Analyses of All Commercial 
Prod Compl Technical Supervision 
of Central Mixed Concrete Plants. 




















PALLET CLEANING 
No Need to Shut Down — Latest Type Machine 
Serving the South at Your Plant 


SOUTHEASTERN PALLET CLEANING SERVICE 
5920 Terry Parker Drive North 
Jacksonville, Florida 


PHONE: RAymond 4-4676 or Elgin 6-7957 











NOTICE 


To Concrete Block and Concrete Pipe 
Manufacturers: 


if you ere interested in a new boiler, do 
not buy until you get the particulars on 
our new custom made Scotch Marine dry- 
back boiler, taylored to your requirements. 
Ges or oil fired. Cuts curing time with 
saturated and super-heated steam, giving 
stronger ond better color blocks. Pallets 
and racks come out dry after the curing 
cycle, thereby prolonging their life. 


For information without obligation, call or 
write: 
H. G. RAPLEY, Sales 
931 Wall St., Port Huron, Michigan 
PHONE: YUkon 2-0539 








2024 ARCH ST. * PHILADELPHIA, PA. 
and Concrete 


COLOR YOUR CONCRETE WITH 
LANSCO CEMENT COLORS, avail- 
able in 40 ATTRACTIVE shades. 
Suitable for all types of concrete prod- 
ucts. Write for our new color card, 
copy of “Suggestions For Using Ce- 
ment Colors,” and for free samples 


and price list. 
Manufactured by: 


LANDERS-SEGAL COLOR CO. 


76 Delavan St. ° Brooklyn 31, N.Y. 











For more information use postcard facing page 48. 
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PALLETS NEED CLEANING? a Ce Mee ae 


Our operator trucks cleaner to your plant. Ap- B 
proximately 300 plain steel pallets in popular We have recently taken several Fleming-180 Auto- 
sizes cleaned per hour. No interruption in produc- mat'c Block Machines on trade. They are being 
tion offered for sale at $1200—$1600 complete. For 
FRASER PALLET CLEANING DETAILED information contact: 
Rine Pries-Gerard DeVolder-Glen Schroeder 
P.O. Box 114 Frome sicotow FLEMING MANUFACTURING COMPANY 
PHONE: PRescott 2-9722 Cuba, Missouri. 














PALLET CLEANING 


We have the most modern machines in use and 


F tripping! ! do let cl rk 
eee oon Se Sede." 'ne en are aren 


SPILLMAN'S METAL | | ™."osten exter cane, 





Phone: Union 9-0260 





No! 
FOR CONCRETE 
FORMS PRODUCTS 





SWAP — SELL — BUY 
BLOCK MACHINES 


Stearns #7 & 9% Joltcretes 
(Joitcrete owners at this price ~~ 
e y spare parts.) 
a? Boxes #7 & 150. 
Air Offbearers EE 47&9 orf 
; Hand Lift Trucks 00 each 
No. 1500 1 Lithibar 2-Biock Machine 
BURIAL VAULT FORM plete with 1000 plain 
pallets 18” x 22” 
Stearns 42 cu. ft. Mixer 
Noe rentals! Neo royalties! Available for . a“ v4 
outright purchase only. Sold only to one ored Condition. Complete 
monvfacturer in trading area. Stearr 
a condition with motor . $1000.00 
D4 ee as @ STEPPING STONES 100—Racks for cored steel pallets 10.00 each 
@ STEP TREADS 
100,000 pressed steel pallets in 
@ BENCHES @ GRAND STANDS steck (Send tracing or sample 
@ LAWN TRIM @ POOL COPING a> mnotaiiedh ° 
@ PARKING BLOCKS @ PICNIC TABLES q § 


SWISS FORM O1L POD CONCRETE INSERTS 


WRITE © WIRE © PHONE 
ELECTRIC VIBRATING EQUIPMENT Mr. McC 


y 
. Send in list of equipment need. If we don’t 
Write for Catalog Showing Hundreds of have It in a a poe oy Bn where we can 
Items in Stock. Or, send specifications. find it at a bargain. 


R. L. SPILLMAN CO. necte TENNRAL ENGINES CO. t06C._ 


Box 534-S Station G Columbus 7, Ohio PHONE: Tilden 5-5400 























*SKIP-BUCKETS’ 


QUICKER- CLEANER-EASIER 
“NO MORE SHOVELING’ 
IDEAL FOR POURING:— 
SEPTIC TANKS, BURIAL VAULTS 
SPECIALTY FORMS, ETC. 


CAPACITY -10+CU. FT. 
( FOR A TWO-BAG MIX ) 


WEIGHT 175 LBS. 
FINGER TIP CONTROL 
WHEEL € CHAIN OPERATED 


OTHER SIZES AVAILABLE 
ALSO HOPPERS AND BINS fd . 


> 





WRITE T 


CONCRETE MCH.CO. 


1583 S. HIGH ST. -COLUMBUS, OHIO. 




















BUY A ‘‘PACKAGE”’ 


The following equipment in good 
condition, traded in on a larger setup, 
can be seen in operation. 


Model 10 (2'4 block) Columbia; 
molds, oftbearer; cubing return with 
cleaner & oiler; 2355 14 x 18 x 20 inch 
steel pallets; 65 72-block steel racks; 2- 
rack turntable. Also extra mold parts 
for specials and machine parts. Com- 
plete—$ 15,000.00. 


Multiplex 2-block machine with 1500 
'4x18x18 inch pallets and racks, molds, 
parts, etc. $2,800.00. 


Terms can be arranged. If interested, 
please phone Marble Cliff Concrete 
Products in Columbus, Ohio before 
going to see it as a new Model #12 
Columbia with automatic loader and 
unloader will soon be installed 


Model 8AB machine; 25’ mixer & 
skip hoist; magnetic return with cleaner 
& oiler; offbearer; 2592 14x18x20 inch 
steel pallets: 72 72-block capacity racks 
Eo ae 


{4 complete 8” molds, 4”, 6 
molds, 8” bond beam, brick, 8x4x16, 
fence mold, pilaster mold. Located at 
Milam Concrete Products, Cornelia, 
Georgia 


Model 8 Columbia with molds; mag- 
netic offbearer; complete return with 
cleaner & oiler; 42’ mixer and skip 
hoist; 86 72-block racks; 4000 pallets 
Located at Boree Concrete Block Com- 
pany, Jacksonville, Florida. 


Lith-I-Bar, 2-block, plain pallet ma- 
chine; offbearer; 7 molds and parts 
Still operating at Wisconsin Rapids, 
Wisconsin. $2,000.00 full price. 


110 Standard 3-bleck racks — $3, 
850.00 at Maramonte Block Company 
in Milwaukee, Wisconsin. 


100 Chase Model 72 racks for 
1814x26 pallets, good condition, bolted 
and can be knocked down for shipment, 
galvanized. $35.00 each. Located at 
Paul Gustave, Inc., Wheatland, Pa 


We have available several complete 
packages of used equipment in various 
locations throughout the United States 
and Canada, which have been traded in 
on larger packages. Let us know what 
you have in mind and we will be glad 
to send you information on equipment 
which would fit your requirements and 
its location. We have almost every size, 
make, and model of machine, or yout 
local salesman knows where it can be 


purchased direct from the seller 


COLUMBIA MACHINE, INC., 
Mattoon, Illinois. Ph. ADams 5-5618 
Also — Columbia Machine, Inc., 


107 Grand Bivd., Vancouver, Wash. 
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WHEN THE GOING’S ROUGH 


PLAST 5 KING eter 


Industry's finest plastic coated glove. 


— Ba! Rough, tough abrasive tests have proven that 
‘a PLASTI-KING gloves have nearly three times 
more wear life. This long resistance to 

wear holds true on the job. Reduce your 

overhead by putting PLASTI-KING gloves 

on the job. You will find that once you 

standardize on PLASTI-KING your 


work-glove problems are over. 


Write for free catalog and 
name and address of the 
nearest representative. 





{fy Vig 
{ al 

b } yy 
{=} 

80 gauntlet 

fully cooted 


SARJANIAN GLOVE COMPANY 


7271 Dix Avenue Detroit 9, Michigan 


TAMMS 


AGRASEAL 


BRUSH COAT 


ONE 


all in one application. Better 
than several coats of ordinary 
type cement paint! Surfaces 
sealed with AGRASEAL repel 
water, oil, alkali, steam, sun, 
smoke, heat, cold, dampness and 
frost. Seals the tiniest air holes! 
Mixes easily with water. Applied 
easily with scrub brush or short 
bristle paint brush. Comes in white, 
cream, grey, green, brick red, light 
buff, sunny yellow, mint green, peach AVirarn 
and coral pink. ey ee 


TAMMS INDUSTRIES CO. and FREE 
228 North La Salle Street SAMPLES 
Chicago 1, Illinois 


For more information use postcard facing page 48 





ADVERTISER’S 
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PENN-DIXIE CEMENT USED EXCLUSIVELY AT FLORIDA’S SILVER SPRINGS 


More than 1,750,000 people annually visit this outstanding attraction. Upper picture shows resort’s famous glass bot- 
tomed boats. In the background is modern shopping area featured in close-up below. Wherever you find concrete in 
this incomparable exhibit, it is made with Penn-Dixie Cement. Ready-Mix Supplier: Thomas Concrete Co., Ocala, Fla. 


ANTIQUE SHOP 








© PENN-DIXIE CEMENT Cossoration 


= Penn-Dixie means Permanent Dependability 
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try’s Spotlight is on 


SER-MATIC 


igh quality block, faster, using a minimum of productio 
du can do that with BESSER-MATIC — the worthy com! 

) the automatic VIBRAPAC, Both machines installed in yo 
h to produce high quality concrete masonry units with speed 
The VIBRAPAC, plus BESSER-MATIC, is truly the answer 


er’s prayers. 
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